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AUGUST JOHNSON, left, new exec- 
ttive vice-president of Graham-Paige, 
tells the conductor company’s plans. 


Hotel Fairmont, 
San Francisco 
E FIFTH ANNUAL Gilmore- 
Yosemite Economy Run is a 
thing of the past, another major 
achievement for Earl Gilmore and 
his associates who make and sell 
Gilmore oil and gas, and I also 
want to hand an encomium or two 
to Art Pillsbury, AAA _ contest 
board representative who handled 
the contest, so that now it is over 
there isn’t a single grumble or 
kick. It was a masterly job. Of 
course, the two honorary referees, 
Edgar Apperson and the conductor, 
tan true to form and wore their 
badges modestly and tried to look 
wise in a manner that stirred the 
populace. 


But seriously, folks, the Yosemite 
tun clearly established its right to 
be called the only sporting event 
left on the motor calendar, with 
practically every make of Ameri- 
can car battling for stinginess of 
fuel consumption. Studebaker, run- 
ting one, two, three in the Gilmore 
Sweepstakes itself, where the form- 
ula based on ton miles brings out 
true engine performance, was a 
feat never accomplished before in 
this contest. Of course, though, 
there is only one winner in the 
Wweepstakes and that was a Stude- 
baker Commander. In the various 
classes the Willys, Nash Lafayette, 
Mercury, Nash Ambassador, Zephyr 
and Packard Super Eight captured 
cups as did all three of the Stude- 
bakers in their respective divisions. 


* * * 





FROM YOSEMITE the conduc- 

r ran over to San Francisco. 

Pe is getting to be an old Span- 

= em of his, only to encoun- 

the he “most unusual weather,” 

ear ae spell which already has 
d 10 days. But in San Fran- 
(See SPARKS, Page 23, Col. 1) 
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DETROIT, JANUARY 15, 1940 


STUDEBAKERS SWEEP GILMORE 


Annual Conclave 
Of SAE to Open 
Monday Morning 


Future Trends in Motor, 
Aircraft Industries to 
Get Attention 


DETR OIT.—William L. 
Batt, vice-chairman of the 
business advisory council for 
the U. S. department of com- 


merce, will be the principal 
speaker at the dinner climaxing 
the 1940 annual meeting of the 
Society of Automotive Engineers 
at the Book-Cadillac Hotel here, 
Jan. 15-19. 

Batt, who is president of the 
SKF Industries, Inc., will tell the 
engineers, “What’s Ahead for Man- 
agement,” and his address key- 
notes the theme of_ technical 
papers surrounding it, according to 
John A. C. Warner, SAE general 
manager. 


Safety will be emphasized in 
papers depicting the growing inter- 
est in direction signals for auto- 
mobiles; in papers showing the 
newly adopted Sealed Beam head- 
lamp as a step in automotive light- 
ing development, and in an entire 
session devoted to the development 
of safety fuels for aircraft. 


The five-day meeting includes 21 
sessions at which 34 technical 
papers will be presented by pas- 
senger car engineers, aircraft au- 
thorities, designers and manufac- 
turers of trucks and buses, fuels 
and lubricants experts, operators of 
huge truck fleets, and leaders of 
the automotive diesel engine field. 


Three ways to control a four- 
engined airplane when one or two 
of the engines have failed; meth- 
ods of heating, ventilating and 
cooling passenger cars; the in- 
creasing demand for higher octane 
number fuels; plastics for passen- 
ger cars; control of smoke in the 
automotive diesel; spot-welding of 
automobile-grade mild steel; and 
a summary of international obser- 
vations on diesel-engine perform- 
ance in aircraft, are other of the 
many topics to be presented. 

Inauguration of Arthur Nutt, 


vice-president of engineering, 
(See SAE MEETING, Page 2, Col. 3) 








GM’S 25-MILLIONTH UNIT. Brief ceremonies were held in the Chevrolet as- 
lant at Flint Jan. 11 marking completion of this car, the 25-millionth 
unit built by General Motors. In behalf of the thousands of workers who had a 
hand in its manufacture, 75 members of the final assembly line crew handed 
M. E. Coyle, Chevrolet general manager, a commemorative scroll for 


sembly 


tion to W. S. Knudsen, GM president. 


rolet general manufacturing manager; Coyle; H. 
manager; A. P. Sloan jr., chairman on GM 
Mott, GM vice-president; C. E. 


rolet — Cc. S. 
president, and Knudsen. 





Graham Ready 


Johnson, Eaton Get Positions 


DETROIT.—With completion of 
substantial new financing plans 
which have been under way for 
several months, Joseph B. Graham, 
president of Graham Paige Motors 
Corp., announced Friday that Gra- 
ham manufacturing operations will 
be resumed immediately on a pre- 
tentious scale. 


At the same time Graham re- 
leased information that two well 
known motor car distributors in 
the United States have been elected 
to the Graham executive staff and 
assigned to important roles in di- 
recting the aggressive sales and 
operating program which will be 
conducted. 

They are August Johnson, named 
executive vice-president, in charge 
of sales, service and advertising, 
and W. L. Eaton, as_ secretary- 
treasurer. The three men, Graham 
in charge of manufacturing; John- 
son heading sales, service and ad- 
vertising, and Eaton, as the prin- 





SWEEPING THE FIELD to win the coveted Sweepstakes Trophy in the 
Gilmore-Yosemite run, the Studebaker Commander, driven by William Martin, 
right, averaged 54.750 ton-miles per gallon of gasoline in the annual mileage 
classic. Presenting the Sweepstakes trophy is Earl B. Gilmore, president of the 


Gilmore Oil Co. 


$4.00 Per Year, 10c Per Copy 


Commander First 
With Average of 
54.750 Ton-Miles 


President, Champion Next; 
Willys, Packard, Zephyr, 
Nash, Mercury Win 


YOSEMITE PARK, Calif.— 
Studebaker Commander, 
President and Champion took 
all three places, in that order, 


in the grand sweepstakes of 
the annual Gilmore - Yosemite 
Economy Run here last week. The 
three Studebakers also took first 
prize in their respective price-class 
divisions. 

Both the sweepstakes and di- 
visional awards are made on a ton- 
mile basis, which is computed by 
multiplying the weight of the car 
in tons, times the miles traveled 
and dividing by the number of 
gallons of gasoline used. 

Other divisional winners, aside 
from Studebaker, were Willys, 
Class A; Nash-LaFayette, Class C; 
Mercury, Class D; Nash Ambassa- 
dor, Class G; Lincoln-Zephyr; 
Class H, and Packard Super 8, 
Class I. 


Combined average for the 28 
competing cars was 22.9 miles per 
gallon of gasoline, which is one 
mile per gallon higher than last 
year’s mark, it was announced by 
A. C. Pillsbury, AAA chief in 
charge of the run. 


Rain, head winds and snow 
marked the progress of the race 
over its 306-mile course from Los 
Angeles to Yosemite. First cars got 
away at 5:30 a.m., fighting a 10%- 
hour deadline. Rain fell for the 
major portion of the route from 
Gilmore Stadium in Los Angeles 
to Fresno. From there on the wind- 
ing upward trail to Yosemite was 
marked with flurries of snow. This 
was particularly true in the higher 
regions where the course traverses 
mountains at an elevation of 6,- 
236 feet. 

There was marked increase in 
the use of overdrive units this 
year and this event marked the 
entry of the first fluid drive units. 
These were entered by Oldsmobile, 
with its Hydra-Matic transmission 
and Chrysler Imperial with its 
fluid drive. 

Studebaker Commander, which 
repeated its grand sweepstakes 

(Continued on Page 2, Col. 3) 













—— 
Left to right: C. E. Wetherald, Chev- 
H. Curtice, Buick general 
board; Fred Brown, veteran Chev- 
Wilson, executive vice- 

See story Page 3 


to Reopen; 


cipal financial executive, make up 
Graham’s new board of manage- 
ment. 

After paying all deferred claims, 
Graham now has a working capital 
of approximately $1,500,000. It has 
current assets on a ratio of 5 to 
1 of current liabilities, the sound- 
est Graham financial position in 
several years, it is said. 

Immediate production operations 
will be started within a few days 
on the Graham “Senior’ and 
“Hollywood” models with deliveries 

(Continued on Page 3, Col. 3) 


Horner Outlines 
NADA Program; 
Richberg to Talk 


DETROIT.—Donald R. Rich- 
berg, former NRA administrator, 
has been added to the speakers’ 
program of the 23rd annual con- 
vention of the National Automo- 
bile Dealers Assn., it was an- 
nounced Thursday by Harry Som- 
mers, of Atlanta, convention chair- 
man. The convention will be held 
in Washington, at the Mayflower 
hotel, with membership sessions 
Jan. 23-24, and directors’ sessions 
Jan. 22-25. 


Richberg is now engaged in 
private practice in the nation’s 
capital, and his appearance on the 
program is in line with the com- 
mittee’s action to discuss legisla- 
tive procedure should the conven- 
tion adopt this method to help 


The Top Ten 
PASSENGER CARS 

First Ten in Registrati 
Reported in AN Teday: — 2 
1939 
Pos. Make 
1—540,378 Chev. 
2—441,502 Ford 


3—333,998 Plym. 
4—197,005 Buick 


Pos. 
418,164— 1 


5—167,952 Dodge 
6—143,396 Pontiac 
7—131,527 Olds. 


correct the abuses that have 8— 77,263 Stude. 
grown up in the automobile in- 9— 60,706 Chrys. 
dustry. 10— 59,381 Mercury 


Other figures in national life 
who will speak on the program are 
Paul V. McNutt, Federal security 
administrator and Congressman 
Wright Patman of Texas, co- 

(Continued on Page 16, Col. 4) 


Total All Makes 
2,435,128 1,686,479 


For complete standings of all 
makes, see Page 19 this issue. 
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Studebaker Sweeps Annual Gilmore-Yosemite Run 


;Commander First 


Gilmore Class Winners .. . With Average of Gilmore Class Winners .. . 
94.750 Ton-Miles 


(Continued from Page 1) 


victory of last year, negotiated the 

course at an average of 54.750 ton- 

miles per gallon, or an actual 

mileage of 24.72 miles per gallon. 

The latter mark also won this car 

the first prize in Class E. The 

Commander took the sweepstakes i > : 
in 1939 with an average of 55.875 . ‘ 3 the offic 
ton-miles per gallon. -— "| j 

Studebaker President, which last mn , as “m 

year took third prize in the sweep- | } A = {at this con 
stakes, this year moved into sec- ‘ s y 4 representa 
ond place in that event with an ae — % : 
average of 54.573 ton-miles per 

gallon against an average of 52.914 

last year. Actual miles per gallon 


FROM ENGLAND’S foremost automotive designer, Reid Railton, left, H. N.| for the President this year was 
Gigee Eoayser sveskged SURE otis per asia’ eaaciinc oe aheks | 2240, miles per gallon against 
° e - on 0 - i Ee 
baker President, which also took second dince ‘in the grand. — 22.956 last year. a ce’ 
Captures Third Place ‘ 


Studebaker Champion, which was|_ WITH A SMILE of victory, Horace M. Jones, left, driver of the Lincoln. 
not in production at the time of a oe — lace trophy = et as ee one Gilmore ¥ csemite 
rence . sem ° e-president o e mor le 
tae ‘ca oak ‘on eas } opr averaged 49.329 ton-miles per gallon of gasoline. ‘ ae 
ton-miles per gallon, or an actual 
consumption of 29.19 miles per 
gallon. In addition to winning third 
in the sweepstakes, the Champion . ; j 
also won first place in Class B. — —— by whe 

Willys, which was running with- : : 
out competition in Class A, had 
three cars in the event. The Willys 
taking the Class A award covered 
the course at an average of 48.124 
miles per gallon, or an actual of 
30.05 miles per gallon. 

Nash-LaFayette won first prize a te alms 0 
in the Class C division with an — es 5 
average of 650.703 ton-miles per 
gallon, or an actual of 23.76 miles 

WINTER STORMS failed to stop J. E. Van Sant, left, in the Gilmore- | per gallon. Nash also won in the 
Yosemite run when he drove a Studebaker Champion to a class B mark of Class G, with the Ambassador 8 


53.448 ton-miles per ion of gasoline. Chris Sin h, edi A 
News, presents Van Sant with ‘first place cook tee Siangton ee won Give turning in an average of 51.655 
place : ton-miles per gallon, or an actual 


in the grand sweepstakes. 
of 21.43 miles per gallon. 
Class D honors went to the erso 
Mercury with an average of 50822| pRIvING THE NASH Ambassador Eight to victory in price class G of the | or in fac 
ton-miles, or an actual of 23.76 | Gilmore-Yosemite run, J. D. Bowersock, right, receives the first place trophy | got go 1 
miles per gallon. from Mark Butterworth, Gilmore official. Bowersock averaged 51.655 ton-miles 
Other Winners Listed per gallon of gasoline. 
Class E, as previously stated, 
went to the Studebaker Com- 
mander, which also took first place 
in the sweepstakes. Class F, was 
won by the Studebaker President, 
which took second place in the 
sweepstakes. 
Class H went to Lincoln-Zephyr 
with an average of 49.329 ton-miles 
per gallon, or an actual of 19.90 
m.p.g. 
Packard Super 8 took the first 
place in Class I, with an average 
of 47.659 ton-miles, or 19.04 actual 
miles per gallon. 
AUTOMOTIVE HISTORY, “ancient” and modern, merged in Y: ite Na ae tm, Ge Des Sesame om 
° » rge n Yosem - 
tional Park when Edgar J. Apperson, right, builder of America’s first successful | 272Ual — z a or a 
commercial automobile, presented Curley Crawford, driver of the Willys in the | Sponsored by the more . 
recent Gilmore-Yosemite run, with first, place trophy in class A. The Willys | Entries are carefully checked both 
averaged 48.124 ton-miles per gallon of gasoline. before and after the race to in- 
sure that all cars are purely of 
stock design and equipment. Gil- 
more oils and gasoline are used in ° 5 i 
all cars. BEATING OLD MAN winter to the punch, the Packard Super 8 won first 
place in its division in the Gilmore-Yosemite Run when it averaged 47.659 ton- 
mniles eo of gasoline. Congratulating Driver Allen W. Fleming, left, is 
e 


SAE Meeting Ww. O. ley, Gilmore official. at 


* e > 
(Continued from Page 1) Gilmore-Yosemite Winners 
Wright Aeronautical Corp., as 1940 
president of the SAE will be a part Sweepstakes | a ad 
on ctua als. 
of the meeting program, With W. MAKE Time M.P.G. M.P.G. Used M.P.H. Place 


2 = Tas te ee Studebaker Commander (O.D.) .... 9:58 54.750 . 12.4 30.75 1 
present presice ’ Studebaker President (O.D.) ...... 10:02 54.573 : 2 
Nutt will take part in the dinner Studebaker Champion (O.D) ....... 10:07 53.448 E 3 
program on Jan. 18. Other 1940 

officers of the society are to be Price Classes 


uced. EMR: c/o Jac wate wa uo me enucinwcee cana : 48.124 

BECEIVING HANDSOME silver trophy from Herman Alber, left, is Andy oe to the regular ses-| Willys ........... ovens 47.656 
Henderson who drove the Nash Lafayette in the Gilmore-Yosemite run to first 2 BE co Peat an or ee hoes oe 3 ee 10: 47.655 
place in price class C with an average of 52.699 ton-miles per gallon of gasoline. | sions, up-to-the-minute exhibits _by See ae : 53.448 
the automotive industry’s leading DO OE wiidecneecesaxs 10:21 51.429 


suppliers will be offered at the ie, Se eeee anes 5 45164 
SAE engineering display. Thirty-|¢ Nash LaFayette (O 9: 52. 

one companies have taken the en- Nl ee a 0:29 50.703 
tire space available for exhibits on| § Qldsmobile ‘60" ................... : 49.795 


the meeting floor of the hotel. I ce eo aa aes 

a D Dratie eke ace 1 

Studebaker Commander (O.D.) .... 

U. S. Cars Banned Packard 110 (0.D.) ...---... 1 
MONTREAL. — New Zealand _ last Nash Ambassador 6 (O.D.).. 

week banned imports of United States Oldsmobile ‘*70"’ (H.D.) ..... wee 

motor vehicles for the first six months Studebaker President (O.D.) ....... 


of 1940. The Minister of Customs said PORNO TOTES hice ccc csenecsenses 1 
the restriction was imposed to aid Chrysler Windsor (O.D.) .......... 9: 
preserving of sterling funds. Spare| | Oldsmobile *‘90 CLD.) Saienane aired 10:00 
parts will be allowed from all coun- eae Asean, * MDs aicaccsnce 5 
tries to the equivalent of imports value Chrysler N. ¥. ‘OD Fe ceccses 


Sor the Gret halt of 1968. Lincoln Zephyr (C.A.) ....... ee 
e Chrysler Saratoga (O.D.-F.C cane 
Rodgers Joins Bowman Packard Super § (O.D.)......... 6... 9:55 
Chrysler Crown Imp 
CLEVELAND. — Announcement is 
made by C. F. Devine, president of Average for 28 Cars ...........ees00 sees 49.376 22.96 


— the Bowman Auto Supply Co. of the i i i é 
W. J. HAWKINS, left, of the Gilmore Oil Co., congratulates W. BR. Knopp | addition of L. W. Rodgers to the com- end: O.D. means overdrive; H.D. means Hydra-Matic drive; F.C. means 


Leg y 
who drove a Mercury sedan to victory in his price class D of the Gilmore-| pany’s executive staff as vice-presi- | fluid clutch; C.A. means Columbia two-speed axle. © shoot a 
Yosemite run with an average of 50.822 ton-miles per gallon of gasoline. dent and general sales manager. SS 
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alors toll me.. 


By William C. Callahan 


TER E. BLANCHARD, general manager of the National Auto- 
mobile Dealers Assn., has authorized me to extend invitations to all 
jn the United States to attend the annual meeting of NADA 
will be held Jan. 22-25, at Mayflower Hotel, Washington, D. C. 
invitation is extended to dealers whether or not they are members 
A, and their attendance will not entail any obligation nor will 
membership be solicited at the meeting. The idea behind this is 
NADA, as I pointed out a few weeks ago is, and will be considered 
ys the official representative of the dealers of the country in any ac- 
in sought by Congress. Whether or not you are a member of NADA, 
wy decision reached at the coming meeting to seek regulatory legislation 
congressional session will affect your interests. If NADA, as the 
ntative of the dealers of the United States, should decide at this 
meeting to seek control legislation, and if it is successful in 
its proposed legislation adopted, you as a dealer will be regu- 
igted by that legislation whether or not you are a member of the group 


gonsoring it. * * = 


My past acquaintance with the leaders of NADA has led me to be- 
jeve that they are sincerely interested in presenting the viewpoint 
of as many dealers as possible in any activity in which the associa- 
tion may engage. If the membership at the annual meeting indicates 
that it feels a real need for regulatory legislation, the association 
wndoubtedly will press for such legislation. A bill already has been 
prepared in draft form which will be submitted to the membership 
for approval, rejection or modification. It is important to every 

that he make known his views on this subject whether or 
got he is a member of NADA. 


* * + 


whole question of federal legislation was introduced at the last 
Foes meeting of NADA held at San Francisco last April, at which 
time a resolution was introduced from the floor directing the drawing 
got a model “equitable” contract for presentation to manufacturers. In 
gmt of the failure of manufacturers to act upon the model contract 
tms-submitted, by Dec. 1, 1939, the executive committee was authorized 
ig the resolution (if in its judgment it thought advisable) to prepare 
gfederal bill for submission at this Congress to effect by legislation 
te aims of the model contract. The contract was drawn and submitted 
manufacturers. By Dec. 6, no manufacturer having taken any defin- 
ig action on the NADA contract proposal, the association moved into 
tie next phase of the resolution and has prepared a federal bill. In- 
0 of the bill in Congress, however, hinges upon whether or not 
tie executive committee considers such action advisable at this time. 
expressed by dealers at the coming meeting will be a deciding 
ftor in any decision reached by the executive board later. 
. * * * 

Personally, I do not favor further regulatory laws at this time— 
he | or in fact at any other time. My reason for this is that dealers can- 
hy | sot go to Congress asking that body to legislate profits into the 
les | business of retailing cars. They must go to Congress asking legis- 
lation beneficial to the public. The usual upshot of this is that, once 
the bill is launched, it is almost immediately swamped by amend- 
ments, modifications, changes and whatnot until by the time it has 
pissed—if it does—it probably affords little protection to anyone 
@d merely provides new difficulties for those who habitually ad- 
Mere to ethical practices in the conduct of the business anyway. 
The unethical operator merely suffers a temporary setback until he 
as been able to find loopholes through which he can return to his 
former practices. i i" , 


Rwould seem to me that there are ample laws in this country today 
wiéer which we could eliminate many of the evils which exist within 
tte industry. I cannot see just how we can hope to obtain greater free- 
ém by imposing further restrictions. By and large, the present prob- 
lis of the industry are industry problems. Unfair practices are not 
to any one line of cars nor to the dealers for any one factory. 
Therefore, it would seem to me that the complained-of evils can be 
ced only by a concerted action on the part of the industry as a whole. 
fh an inter-industry conference would not necessarily entail a dis- 
tation of the individual relationships between any one factory and its 
éalers. The discussions could be limited to industry problems common 
wall dealers and to all factories. I do not believe that there are any 
ws on our statute books today that would prevent this industry from 
its internal problems in a united front to weed out practices 
st |vhich at the present time have been condemned as inimical to public 
is | Merest. Present laws would prevent this or any other industry from 
working in concert against the interests of the public. Furthermore, I 
- | not believe that we need any additional legislation to force members 
o this industry to confine its merchandising methods to certain chan- 
uel, Already there are indications that movements in that direction are 
der way. It requires only a will on the part of all of us to carry this 
start through. 
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* + * 
, Without attempting to make a comparison between the products 
of the automotive industry and those of our liquor interests of years 

490, may we point out that Prohibition was not so much a result of 

antipathy on the part of most people toward liquor but rather it 

was. reaction to evils which had grown up in the liquor trade. If 
merchandising evils are permitted to grow up in the automotive in- 
dustry, we are likely to face a similar public reaction. I think that 
we can correct and control present complained-of abuses by co- 
operative action now. Such a movement would not only stave off 
possible future criticism but would elevate the industry as a whole 
% the esteem of the people of the United States and the world. 
x 7 * 

IMULTANEOUSLY with the meeting of NADA at Washington will 
also be held a meeting of the Automotive Trade Assn. managers. 
These gentlemen are the same who annually manage our so-called local 
tutomobile shows throughout the country. Among the topics which they 
4 discuss will be that of group purchasing, dealers salvage yards, 
ealer plate reciprocity, used car sales and inventory reports, labor re- 
ations and business management and statistics. I think another very 
"portant item can be added to the agenda. That is the problem of 
Proper Spacing of dates for the annual local shows. In past years, there 
ot N so much crowding in this regard that many cities are deprived 
— use of special exhibits which factories prepare each year for the 
sid onal show. Show arrangements, of course, are subject to many con- 
erations over which the managers perhaps have little control. I do 

e t even at this early date a schedule should be prepared which 
- | ¥ould make it possible to route special exhibit equipment from one 


would poet to the other. Modifications of such a schedule probably 


0 shoot at for next fall. 


ve to be made later, but at least it would provide something | G 


GM Fetes 25,000,000th Ca 








AUGUST JOHNSON, center, new executive vice-president of Graham Paige 


Motors Corp., and his two sons, Re 


old, left, who will be Pacific Coast Graham 


regional manager, and Luther, right, new Graham distributor in Northern 


California. 


Graham Ready 


to Reopen; 


Johnson, Eaton Get Positions 


(Continued from Page 1) 


going forth to distributors by 
Feb. 10. 

The Graham “Senior” Custom 
Model will be a six-passenger car 
powered with a 120 horsepower 
supercharged motor, with a wheel- 
base of 120 inches and a tread of 
61 inches. The “Senior” will have a 
luxurious inside trim to match the 
outside color. Laidlaw broadcloth 
upholstery is being used. 

The Graham “Hollywood” model, 
entirely new, is expected to create 
interest because of its design. Its 


Kentucky Moves 
To Regulate Car 
e e Fi 
Financing Firms 
LOUISVILLE—A legislative 
measure, which would place auto- 
mobile finance companies under 
regulation of the state banking de- 
partment, is being drafted here for 
presentation to the general as- 
sembly at Frankfort. Attorneys for 
the companies and E. F. Seiller, 
small loans supervisor for the 
state banking department, are 
conferring on the proposed bill. 
Seiller said the measure will give 
the public greater protection and 
would eliminate discrimination 
between borrowers and_ delin- 
quency charges, provide for a 
regulatory interest rate and fixed 
charges for insurance. Under ex- 
isting conditions automobile fi- 
nance companies do not come 
under either the state banking act 
or small loans act, which fixes a 
maximum rate of interest. 
Practices of inflated charges for 
insurance policies which the bor- 
rower never receives; refinancing 
of “balloon notes,’ and assessment 
of delinquent payment charges, 
ranging as high as 5 percent, must 
be stopped, Seiller said. 


Hudson Shifts 
Three Managers 


DET ROIT.—Announcement of 


‘lIthe appointment of R. C. Nisbet, 


as regional manager for the Des 
Moines territory, was made last 
week by George H. Pratt, general 
sales manager of Hudson. 

Nisbet will assume the duties of 
L. M. Cregor, who has been trans- 
ferred to the regional manager’s 
post at Kansas City, Mo. 

R. C. Hockett, former regional 
manager for the Kansas City terri- 
tory, has been transferred to the 
regional manager’s post in the 
Dallas territory, which was left 
vacant by the death of J. S. Oliver. 


Ball Bearing Booklet 


BRISTOL, Conn.—New Departure 
announces publication of the 1940 
edition of their ball bearing inter- 
tables in booklet form. 
opies of this book are available on 
request. 


changeabilit 


height is 5 feet, % inch, its weight 
only 3,200 pounds. It will be 
powered by Graham’s 120 horse- 
power supercharged motor. 

The Graham “Clipper” is also a 
new model; it will be low-priced 
and of ultra modern design. The 
“Clipper’s” body specifications are 
similar to those of the “Hollywood,” 
with a maximum height of 5 feet, 
% inch. A 90 horsepower engine 
will furnish the power, and the 
weight of the car will be only 2,800 
pounds. 


Engineering models, which have 
been tested for the last four 
months, have developed exceptional 

rformance and marked economy, 
it is claimed. 

Both Johnson and Eaton have 
been successful motor car dis- 
tributors for many years and have 
practical ideas of the kind of close 
co-operation a factory should ex- 
tend to its distributors and deal- 
ers, it is said. 

the near future Johnson is 
expected to announce the details of 
a franchise which embodies ele- 
ments to assure profitable dealer 
operation, it is reported. 


Engineering Foundation 
Sets Welding Research 

NEW YORK.—A _ $110,000 pro- 
gram of welding research will be 
carried out in 1940 by the Welding 
Research Committee of the Engi- 
neering Foundation, research or- 
ganization of the national engi- 
neering societies. 

More than 70 individual projects 
nowsin progress in universities 
and research laboratories through- 
out the nation will be continued, 
according to William Spraragen, 
technical secretary of the com- 
mittee, which co-ordinates the re- 
search in co-operation with lead- 
ing scientists in the field. 


Veteran Workers 
Are Honored at 
Huge Celebration 


DETROIT.—General Motors’ 25,- 
000,000th automobile rolled off the 
Chevrolet assembly line at Flint 
Thursday morning with more fan- 
fare, but perhaps no greater under- 
current of excitement than greeted 
the completion of the first General 
Motors car at the Buick plant in 
Flint 32 years ago. Sealed in a 
glass case against the ravages of 
age and wear, this car will soon 
fade into obsolescence through the 
progress of years to come—which 
was the prediction of Charles F. 
Kettering, who did the sealing. 


“I am proud to announce,” said 
Alfred P. Sloan jr., chairman of 
the board, Thursday evening at 
Masonic Temple, “that General 
Motors has just completed the first 
lot of 25,000,000 cars. We sincerely 
trust that you will not have to 
wait so long for the completion of 
the second batch.” 


Strangely enough, it required 32 
years for General Motors to com- 
plete this first “25,000,000 lot.” At 
the rate of present operations it 
would require about half that time 
to complete the second “25,000,000 
lot.” At the present time the cor- 
poration is averaging about 1,500,- 
000 cars annually. 


After a day of celebration and 
presenting of scrolls, the 25,000,- 
000th birthday party reached its 
high point in a gathering at Ma- 
sonic Temple here Th eve- 
ning. President W. S. Knudsen and 
other officials of General Motors 
played host to over 500 workmen 
and their wives, who were em- 
ployed by General Motors at the 
time of its organization or who 
were employed by the various units 
of General Motors as those di- 
visions came into the GM fold. A 
banquet was given at the Temple 
and later in the evening these 
workers and 5,000 other employes 
and friends of the corporation took 
part in the ceremonies of dedicat- 
ing and sealing the car in the 
Temple auditorium. 

Here Knudsen recounted the 
achievements of the corporation 
and introduced the old-time em- 
ployes. Sloan introduced William 
C. Durant, original founder of the 
corporation and its first president. 
Kettering, vice-president in charge 
of research, declared that in build- 
-_ ae aaa = General 

otors re was 0 starting. 
He called attention to the fact that 
although the 25,000,000th car had 
been sealed in a glass case where 
it would be preserved in its pres- 
ent form for generations, it would 
rapidly deteriorate in value as the 
industry continued its steady 
march to better engineering, de- 
signing and improvement. 

Tableaux and skits were used to 
portray the early days of the in- 
dustry and the difficulties which 


faced pioneers in winning public 
acceptance for their products. 


Guests included leaders from all 
branches of the industry and from 
other motor car companies. 


The program was broadcast by 
the NBC Blue network, which in- 
cluded 86 stations in the leading 
centers of the United States. 





CUTTING THE CAKE. Pittsburgh Automobile Dealers Assn. last week hon- 


ored Ira R. Berk, head of the Pac 
left to right, Ed M 


associated since 1896, 


rd Berk Motor Co. the 25th anni 

of his taking over the tri-state distributorship. At the test my mayen 
cKean, president of the 5 

and Alvan Macauley, Packard’s board chairman with whom Ber 


At the testimonial dinner were, 
ADA; Berk, wielding the knife, 
has been 
See story on page 12. 
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Gilmore Class Winners . . . 


FROM ENGLAND'S foremost automotive designer, Reid Railton, 
Kyser receives first place trophy for his Gilmore-Yosemite run victo 
Class F. ae averaged 54.573 ton-miles 

baker President, whic 


WINTER STORMS failed to stop J. E. Van Sant, left, in the Gilmore- 
Yosemite run when he drove a Studebaker Champion to a class B mark of 
ee of gasoline. Chris Sinsabaugh, editor of Automotive 

t first place trophy. The Champion also won third 


53.448 ton-miles per 
News, presents Van with 
P in the grand sweepstakes. 


AUTOMOTIVE HISTORY, “ancient” and modern, merged in Yosemite Na- 
rson, right, builder of America’s first successful 
Crawford, driver of the Willys in the 
The Willys 


tional Park when Edgar J. Ap 
commercial automobile, presen’ 
recent Gilmore-Yosemite run, with first place trophy in class A. 
averaged 48.124 ton-miles per gallon of gasoline. 


~— 


RECEIVING HANDSOME silver trophy from Herman Alber, left, is Andy 
Henderson who drove the Nash Lafayette in the Gilmore-Yosemite run to first 


place 


aa ' iiss 


. ae NS, left, of the Gilmore Oil Co., congratulates W. BR. Knopp 
¥. J. are in his price class D of the Gilmore- 
ton-miles per gallon of gasoline. 


ho drove a Mercury sedan to victor 
Yosemite run with an average of 50.825 


i 


r gallon of gasoline with a Stude- 
also took second place in the grand sweepstakes. 


in price class C with an average of 52.699 ton-miles per gallon of gasoline. 
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Studebaker Sweeps Annual Gilmore-Yosemite Run 


Sg 


1Commander First 


With Average of Gilmore Class Winners . . . 


94.750 Ton-Miles 


(Continued from Page 1) 


victory of last year, negotiated the 
course at an average of 54.750 ton- 
miles per gallon, or an actual 
mileage of 24.72 miles per gallon. 
The latter mark also won this car 
the first prize in Class E. The 
Commander took the sweepstakes 
in 1939 with an average of 55.875 
ton-miles per gallon. 

Studebaker President, which last 
year took third prize in the sweep- 
stakes, this year moved into sec- 
ond place in that event with an 
average of 54.573 ton-miles per 
gallon against an average of 52.914 
last year. Actual miles per gallon 
for the President this year was 
23.40 miles per gallon against 
22.956 last year. 

Captures Third Place 

Studebaker Champion, which was 
not in production at the time of 
the race last year, took third place 
this year with an average of 53.448 
ton-miles per gallon, or an actual 
consumption of 29.19 miles per 
gallon. In addition to winning third 
in the sweepstakes, the Champion 
also won first place in Class B. 

Willys, which was running with- 
out competition in Class A, had 
three cars in the event. The Willys 
taking the Class A award covered 
the course at an average of 48.124 
miles per gallon, or an actual of 
30.05 miles per gallon. 

Nash-LaFayette won first prize 
in the Class C division with an 
average of 50.703 ton-miles per 
gallon, or an actual of 23.76 miles 
per gallon. Nash also won in the 
Class G, with the Ambassador 8 
turning in an average of 51.655 
ton-miles per gallon, or an actual 
of 21.43 miles per gallon. 

Class D honors went to the 
Mercury with an average of 50.822 
ton-miles, or an actual of 23.76 
miles per gallon. 

Other Winners Listed 

Class E, as previously stated, 
went to the Studebaker Com- 
mander, which also took first place 
in the sweepstakes. Class F, was 
won by the Studebaker President, 
which took second place in the 
sweepstakes. 

Class H went to Lincoln-Zephyr 
with an average of 49.329 ton-miles 
per gallon, or an actual of 19.90 


m.p.g. 

Packard Super 8 took the first 
place in Class I, with an average 
of 47.659 ton-miles, or 19.04 actual 
miles per gallon. 

The run, which has become an 
annual event in the industry, is 
sponsored by the Gilmore Oil Co. 
Entries are carefully checked both 
before and after the race to in- 
sure that all cars are purely of 
stock design and equipment. Gil- 
more oils and gasoline are used in 
all cars. 


SAE Meeting 


(Continued from Page 1) 


Wright Aeronautical Corp., as 1940 
president of the SAE will be a part 
of the meeting program, With W. 
J. Davidson, General Motors Corp., 
present president of the society, 
Nutt will take part in the dinner 
program on Jan. 18. Other 1940 
officers of the society are to be 
introduced. 

In addition to the regular ses- 
sions, up-to-the-minute exhibits by 
the automotive industry’s leading 
suppliers will be offered at the 
SAE engineering display. Thirty- 
one companies have taken the en- 
tire space available for exhibits on 
the meeting floor of the hotel. 


U. S. Cars Banned 


MONTREAL. — New Zealand last 
week banned imports of United States 
motor vehicles for the first six months 
of 1940. The Minister of Customs said 
the restriction was imposed to aid 
peeserving of sterling funds. Spare 
parts will be allowed from all coun- 
tries to the equivalent of imports value 
for the first half of 1938. 


left, H. N. 
ry in Price 


run 


miles 
Ww. O. 


Class 


F 
B 


A 


Pl 


Rodgers Joins Bowman 


CLEVELAND. — Announcement is 
made by C. F. Devine, president of 
the Bowman Auto Supply Co. of the 
addition of L. W. Rodgers to the com- 
pany’s executive staff as vice-presi- 
dent and general sales manager. 


E Studebaker Commander (0O.D.) . 
Studebaker President (O.D.) .. 
Studebaker Champion (O.D) ... 0:07 29.1 3 


ymouth . 
Nash LaFayette (O.D. 


Pontiac 6 
Mercury 

De Soto (O.D.) 
Studebaker Com 
Packard 110 (O.D.) 
Nash Ambassador 6 (O.D.) 
Oldsmobile ‘‘70’’ (H.D.) .. 

Studebaker President (O.D.) 
Pontiac Torpedo 
Chrysler Windsor (O.D.) 
Oldsmobile ‘‘90’’ (H.D.) 00 
Nash Ambassador 8 (O.D.).......... 9:56 
Packard 120 (O.D.) : 
Chrysier N. ¥. (0.D.-¥.C.)..ccccece 10: 
Lincoln Zephyr (C.A. 0: 
Chrysler 
Packard Super 8 (O.D.) :55 
Chrysler Crown Imp. (O.D.-F.C.)... 9: 


Average for 28 cars 


Legend: O.D. means overdrive; H.D. means Hydra-Matic drive; F.C. means 
fluid clutch; C.A. means Columbia two-speed axle. 


WITH A SMILE of victory, Horace M. Jones, left, driver of the Lincoln. 
Zephyr, receives first 
rom Clarence S. 
averaged 49.329 ton-miles per gallon of gasoline. 


lace trophy in price class H of the Gilmore-Yosemite 
esemyer, vice-president of the Gilmore Oil Co. Jones 


DRIVING THE NASH Ambassador Eight to victory in price class G of the 
Gilmore-Yosemite run, J. D. 
from Mark Butterworth, Gilmore officia 
per gallon of gasoline. 


right, receives the first place trophy 


Bowersock 
i. Bowersock averaged 51.655 ton-miles 


BEATING OLD MAN winter to the punch, the Packard Super 8 won first 
place in its division in the Gilmore-Yosemite Run when it averaged 47.659 ton- 
pd — of gasoline. Congratulating Driver Allen W. Fleming, left, is 

ea 


ley, Gilmore official. 


Gilmore-Yosemite Winners 
Sweepstakes 
Time 


Gals. 
Used M.P.H. Place 


--- 9:58 TE , 12.4 30.75 1 
10:02 573 . 2 


Actual 


MAKE M.P.G. 


Price Classes 
:24 48.124 
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GM Fetes 25,000,000th Ca 


Duilors toll me.. 


By William C. Callahan 


TER E. BLANCHARD, general manager of the National Auto- 
mobile Dealers Assn., has authorized me to extend invitations to all 
in the United States to attend the annual meeting of NADA 
will be held Jan. 22-25, at Mayflower Hotel, Washington, D. C. 
invitation is extended to dealers whether or not they are members 
NADA, and their attendance will not entail any obligation nor will 
their membership be solicited at the meeting. The idea behind this is 
NADA, as I pointed out a few weeks ago is, and will be considered 

ys the official representative of the dealers of the country in any ac- 
‘jon sought by Congress. Whether or not you are a member of NADA, 
decision reached at the coming meeting to seek regulatory legislation 

at this congressional session will affect your interests. If NADA, as the 
resentative of the dealers of the United States, should decide at this 
re meeting to seek control legislation, and if it is successful in 
its proposed legislation adopted, you as a dealer will be regu- 

ited by that legislation whether or not you are a member of the group 


gonsoring it. * * * 


My past acquaintance with the leaders of NADA has led me to be- 
jeve that they are sincerely interested in presenting the viewpoint 
of as many dealers as possible in any activity in which the associa- 
tion may engage. If the membership at the annual meeting indicates 





















Lincoln. that it feels a real need for regulatory legislation, the association 
. dae undoubtedly will press for such legislation. A bill already has been 








AUGUST JOHNSON, center, new executive vice-president of Graham Paige 


Motors Corp., and his two sons, Reynold, left, who will be Pacific Coast Graham 
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prepared in draft form which will be submitted to the membership 
for approval, rejection or modification. It is important to every 

that he make known his views on this subject whether or 
got he is a member of NADA. 


* * * 


whole question of federal legislation was introduced at the last 
Fowl meeting of NADA held at San Francisco last April, at which 
time a resolution was introduced from the floor directing the drawing 
of a model “equitable” contract for presentation to manufacturers. In 
went of the failure of manufacturers to act upon the model contract 
thus submitted, by Dec. 1, 1939, the executive committee was authorized 
+ the resolution (if in its judgment it thought advisable) to prepare 
a federal bill for submission at this Congress to effect by legislation 
the aims of the model contract. The contract was drawn and submitted 
tp manufacturers. By Dec. 6, no manufacturer having taken any defin- 
ite action on the NADA contract proposal, the association moved into 
the next phase of the resolution and has prepared a federal bill. In- 
eduction of the bill in Congress, however, hinges upon whether or not 
the executive committee considers such action advisable at this time. 
Opinions expressed by dealers at the coming meeting will be a deciding 
fyttor in any decision reached by the executive board later. 
a * * 


Personally, I do not favor further regulatory laws at this time— 
or in fact at any other time. My reason for this is that dealers can- 
not go to Congress asking that body to legislate profits into the 
business of retailing cars. They must go to Congress asking legis- 
lation beneficial to the public. The usual upshot of this is that, once 
the bill is launched, it is almost immediately swamped by amend- 
ments, modifications, changes and whatnot until by the time it has 
passed—if it does—it probably affords little protection to anyone 
and merely provides new difficulties for those who habitually ad- 
here to ethical practices in the conduct of the business anyway. 
The unethical operator merely suffers a temporary setback until he 
has been able to find loopholes through which he can return to his 
former practices. ‘ ‘4 . 


It would seem to me that there are ample laws in this country today 
wder which we could eliminate many of the evils which exist within 
te industry. I cannot see just how we can hope to obtain greater free- 
éom by imposing further restrictions. By and large, the present prob- 
lms of the industry are industry problems. Unfair practices are not 
euliar to any one line of cars nor to the dealers for any one factory. 
Therefore, it would seem to me that the complained-of evils can be 
cured only by a concerted action on the part of the industry as a whole. 
Sch an inter-industry conference would not necessarily entail a dis- 
tution of the individual relationships between any one factory and its 
ealers. The discussions could be limited to industry problems common 
all dealers and to all factories. I do not believe that there are any 
laws on our statute books today that would prevent this industry from 
tttacking its internal problems in a united front to weed out practices 
Which at the present time have been condemned as inimical to public 
interest. Present laws would prevent this or any other industry from 
working in concert against the interests of the public. Furthermore, I 
to not believe that we need any additional legislation to force members 
of this industry to confine its merchandising methods to certain chan- 
tls, Already there are indications that movements in that direction are 
under way. It requires only a will on the part of all of us to carry this 
tart through. 


* > ae 
deel Without attempting to make a comparison between the products 
. : of the automotive industry and those of our liquor interests of years 
0 3 ago, may we point out that Prohibition was not so much a result of 


an 
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antipathy on the part of most people toward liquor but rather it 
was. reaction to evils which had grown up in the liquor trade. If 
merchandising evils are permitted to grow up in the automotive in- 
dustry, we are likely to face a similar public reaction. I think that 
we can correct and control present complained-of abuses by co- 
operative action now. Such a movement would not only stave off 
possible future criticism but would elevate the industry as a whole 
in the esteem of the people of the United States and the world. 
x * * 
(MULTANEOUSLY with the meeting of NADA at Washington will 
also be held a meeting of the Automotive Trade Assn. managers. 
These gentlemen are the same who annually manage our so-called local 
automobile shows throughout the country. Among the topics which they 
discuss will be that of group purchasing, dealers salvage yards, 
ler plate reciprocity, used car sales and inventory reports, labor re- 
‘tions and business management and statistics. I think another very 
‘portant item can be added to the agenda. That is the problem of 
proper Spacing of dates for the annual local shows. In past years, there 
N so much crowding in this regard that many cities are deprived 
of the use of special exhibits which factories prepare each year for the 
tational show. Show arrangements, of course, are subject to many con- 
iderations over which the managers perhaps have little control. I do 
*el that even at this early date a schedule should be prepared which 


—— | ould make it possible to route special exhibit equipment from one 

Bos point to the other. Modifications of such a schedule probably 

means | "Ould have to be made later, but at least it would provide something 
© shoot at for next fall. 


regional manager, and Luther, r 
California. 


Graham Ready 


ght, new Graham distributor in Northern 


to Reopen; 


Johnson, Eaton Get Positions 
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going forth to distributors by 
Feb. 10. 

The Graham “Senior” Custom 
Model will be a six-passenger car 
powered with a 120 horsepower 
supercharged motor, with a wheel- 
base of 120 inches and a tread of 
61 inches. The “Senior” will have a 
luxurious inside trim to match the 
outside color. Laidlaw broadcloth 
upholstery is being used. 

The Graham “Hollywood” model, 
entirely new, is expected to create 
interest because of its design. Its 


Kentucky Moves 
To Regulate Car 
e a Fi 
Financing Firms 
LOUISVILLE—A legislative 
measure, which would place auto- 
mobile finance companies under 
regulation of the state banking de- 
partment, is being drafted here for 
presentation to the general as- 
sembly at Frankfort. Attorneys for 
the companies and E. F. Seiller, 
small loans supervisor for the 
state banking department, are 
conferring on the proposed bill. 
Seiller said the measure will give 
the public greater protection and 
would eliminate discrimination 
between borrowers and. delin- 
quency charges, provide for a 
regulatory interest rate and fixed 
charges for insurance. Under ex- 
isting conditions automobile fi- 
nance companies do not come 
under either the state banking act 
or small loans act, which fixes a 
maximum rate of interest. 
Practices of inflated charges for 
insurance policies which the bor- 
rower never receives; refinancing 
of “balloon notes,’ and assessment 
of delinquent payment charges, 
ranging as high as 5 percent, must 
be stopped, Seiller said. 


Hudson Shifts 
Three Managers 


DETROIT.—Announcement of 


‘|the appointment of R. C. Nisbet, 


as regional manager for the Des 
Moines territory, was made last 
week by George H. Pratt, general 
sales manager of Hudson. 

Nisbet will assume the duties of 
L. M. Cregor, who has been trans- 
ferred to the regional manager’s 
post at Kansas City, Mo. 

R. C. Hockett, former regional 
manager for the Kansas City terri- 
tory, has been transferred to the 
regional manager’s post in the 
Dallas territory, which was left 
vacant by the death of J. S. Oliver. 


Ball Bearing Booklet 


BRISTOL, Conn.—New Departure 


announces publication of the 1940 
edition of their ball bearing inter- 
changeability tables in booklet form. 
Copies of is book are available on 
request. 


height is 5 feet, % inch, its weight 
only 3,200 pounds. It will be 
powered by Graham’s 120 horse- 
power supercharged motor. 

The Graham “Clipper” is also a 
new model; it will be low-priced 
and of ultra modern design. The 
“Clipper’s” body specifications are 
similar to those of the “Hollywood,” 
with a maximum height of 5 feet, 
% inch. A 90 horsepower engine 
will furnish the power, and the 
weight of the car will be only 2,800 
pounds. 


Engineering models, which have 
been tested for the last four 
months, have developed exceptional 
performance and marked economy, 
it is claimed. 

Both Johnson and Eaton have 
been successful motor car dis- 
tributors for many years and have 
practical ideas of the kind of close 
co-operation a factory should ex- 
tend to its distributors and deal- 
ers, it is said. 

In the near future Johnson is 
expected to announce the details of 
a franchise which embodies ele- 
ments to assure profitable dealer 
operation, it is reported. 


Engineering Foundation 
Sets Welding Research 

NEW YORK.—A $110,000 pro- 
gram of welding research will be 
carried out in 1940 by the Welding 
Research Committee of the Engi- 
neering Foundation, research or- 
ganization of the national engi- 
neering societies. 

More than 70 individual projects 
now.in progress in universities 
and research laboratories through- 
out the nation will be continued, 
according to William Spraragen, 
technical secretary of the com- 
mittee, which co-ordinates the re- 
search in co-operation with lead- 
ing scientists in the field. 
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Veteran Workers 
Are Honored at 
Huge Celebration 


DETROIT.—General Motors’ 25,- 
000,000th automobile rolled off the 
Chevrolet assembly line at Flint 
Thursday morning with more fan- 
fare, but perhaps no greater under- 
current of excitement than greeted 
the completion of the first General 
Motors car at the Buick plant in 
Flint 32 years ago. Sealed in a 
glass case against the ravages of 
age and wear, this car will soon 
fade into obsolescence through the 
progress of years to come—which 
was the prediction of Charles F. 
Kettering, who did the sealing. 


“I am_proud to announce,” said 
Alfred P. Sloan jr., chairman of 
the board, Thursday evening at 
Masonic Temple, “that General 
Motors has just completed the first 
lot of 25,000,000 cars. We sincerely 
ae "> = > not have to 

so long for the compl 
the second batch.” nena 


Strangely enough, it uired 32 
years for General Motors: to com- 
plete this first ‘ 000,000 lot.” At 
the rate of present operations it 
would require about half that time 
to complete the second “25,000,000 
aa _ > present time the cor- 

on averaging abou - 
000 cars annually. ib 

After a day of celebration and 
presenting of scrolls, the 25,000,- 
000th birthday party reached its 
high point in a gathering at Ma- 
sonic Temple here Th eve- 
ning. President W. S. Knudsen and 
other officials of General Motors 
Played host to over 500 workmen 
and their wives, who were em- 
ployed by General Motors at the 
time of its organization or who 
were employed by the various units 
of General Motors as those di- 
visions came into the GM fold. A 
banquet was given at the Temple 
and later in the evening these 
workers and 5,000 other employes 
and friends of the corporation took 
part in the ceremonies of dedicat- 
ing and sealing the car in the 
Temple auditorium. 

Here Knudsen recounted the 
achievements of the corporation 
and introduced the old-time em- 
ployes. Sloan introduced William 
C. Durant, original founder of the 
corporation and its first president. 
Kettering, vice-president in charge 
of research, declared that in build- 
Situas seily wen eae Geen 

rs was o % 
He called attention to the fact that 
although the 25,000,000th car had 
been sealed in a case where 
it would be preserved in its pres- 
ent form for generations, it would 
rapidly deteriorate in value as the 
industry continued its steady 
march to better engineering, de- 
signing and improvement. 

Tableaux and skits were used to 
portray the early days of the in- 
dustry and the difficulties which 
faced pioneers in winning public 
acceptance for their products. 


Guests included leaders from all 
branches of the industry and from 
other motor car companies. 


The program was broadcast by 
the NBC Blue network, which in- 
cluded 86 stations in the leading 
centers of the United States. 





CUTTING THE CAKE. Pittsburgh Automobile Dealers Assn. last week hon- 


ored Ira R. Berk, head of the Packard Berk Motor Co., on the 
over the tri-state distributorship. 
Ed McKean, president of the 


of his anes 
left to right, 
and Alvan Macaule 
associated since 1896. 


» Packard’s board chairman with whom Ber 


25th anniversary 

At the testimonial dinner were, 
ADA; Berk, wielding the knife, 
has been 
See story on page 12. 
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The 25,000,000th 

(= MOTORS last week celebrated the completion of 

its 25,000,000th car. While this figure may not seem im- 
pressive in itself, the fact remains that figuring the average 
area of an automobile at roughly 100 square feet, the State 
of Texas would be the only state in the union with sufficient 
parking space facilities for what Chairman Sloan of General 
Motors has termed “the first 25,000,000 lot.’”’ Into the build- 
ing of these cars the corporation has poured roughly 50,000,- 
000 tons of materials and the aggregate wholesale value of 
these units, figured at present-day price standards, would 
be in excess of $20,000,000,000. 

From the days in 1908 when GM was formed and the in- 
dustry as a whole provided employment for about 1,500 men 
in the State of Michigan, the industry as a whole today pro- 
vides employment in that state for more than 200,000 work- 
ers, and it has been estimated that employment traceable 
directly or indirectly to the automobile industry affects the 
lives of more than 6,000,000 employable citizens of this 
country. 

These are big and staggering figures, but it must also be 
taken into consideration that General Motors, proceeding at 
its current rate of approximately 1,500,000 cars annually, 
will have reached its next 25,000,000th car before the end 
of the next 16 years. This would be just half the time re- 
quired to build the first 25,000,000. Thus while we may laud 
the accomplishments of the past, let us look ahead to the 
possibilities of the future. Those who were responsible for 
the groundwork upon which these first 25,000,000 cars were 
built are now lauded as prophets with great foresight. Prob- 
ably at the time they launched this venture, that has turned 
out so well, they possessed no greater foresight than we our- 
selves possess today. They did have hope, they did have 
courage, and above all they did have faith. ; 


The SAE Comes Home 


HIS week at the Book-Cadillac hotel in Detroit the mem- 

bers of the Society of Automotive Engineers will meet 
for their annual conclave. During these sessions, these very 
men who have contributed so much to the present automo- 
bile, will turn critics of their own handiwork. This is a pe- 
culiarity among engineers which sets them apart from the 
most of us. ae 

When we contact the sales and advertising division of any 
industry we are more likely to find them able critics of some 
other branch. For instance, the salesman often will place the 
blame upon his product or its promotion if he finds difficulty 
in selling it; the promotion men will blame the product and 
the salesmen. Yet it is interesting to note that the salesman 
in bumper years neither credits the promotion nor the prod- 
ucts but feels that his effort was the key to its success. The 
same is true of the promotion man. 

But the engineer is different. While he may lather under 
the criticism of others, he himself is among the first to 
criticize himself and his work. Probably it is for this reason 
that we classify the engineer as an introvert. But introvert 
or not, there is always a refreshing candor predominant in 
these engineering meetings that makes them wholesome as 
well as entertaining. We are glad that SAE, which head-| 
quarters in New York, has adopted Detroit as sort of a | 
second home. To them we extend the heartiest welcome on 


their homecoming. | 
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By GEORGE M. SLOCUM 





TOO GOOD For three years now 
TOMISS! William E. (Bill) 

Holler, the big sales- 
boss of Chevrolet, has been mailing 
every month a little magazine 
called the Chevrolier. How exten- 
sively it is circulated I do not 
know, but assuming that it reaches 
only men connected with his own 
selling organization I am “crib- 
bing” what I consider some extra- 
good material from an extra-good 
January issue, to pass along to 
readers of this column who might 
not otherwise see it, to wit: 

* * * 


“We don’t get a NEW year by 
hanging up a different calendar. 
That’s merely a new product of 
paper and ink. We don’t get a 
NEW year by having somebody 
wish it on us. That’s merely a new 
expression of an old courtesy. We 
don’t get a NEW year until we 
get a NEW ‘US.’ And we don’t get 
a ‘happy’ one till then, either! Be- 
cause the modern measure of life 
is progress and the modern mea- 
sure of happiness is development 
of our own powers. 

* * * 


“Too often, for altogether too 
many of us, the so-called ‘new 
year’ becomes merely a repetition 
of the old year with its old 
standards, its old shibboleths, its 
old methods, and its old mistakes. 
Because many people don’t change 
a bit from one year’s end to the 
next—they don’t become new in 
any way—they don’t advance— 
they remain the same old people in 
the same old rut. And, of course, 
times don’t change for the better 
unless we ourselves change for the 
better . .. A date on a calendar 
doesn’t bring us a ‘new year’ un- 
less we ourselves make it a new 
year by our own new energies and 
efforts. 

* * * 


“Contentment and Competition are 
never allies . . . Self-Satisfaction 
and Success are never friends! 

* * ~ 


“Our past deeds can be forgotten 
if they’re bad. ... And must be 
forgotten if they’re good. 
Otherwise, they will hamstring our 
ambitions for the future! 

“It costs very little to be ‘big’ 
in our treatment of other people. 
. . . It may cost a great deal to 
be ‘small’ 
them * * * It applies with par- 
ticular force to our dealings with 
the younger men in any business 
organization. Somewhere in your 
organization—and somewhere in 
my organization, 
junior associate who has the mak- 
ings of a leader of tomorrow if he 
receives the right kind of guid- 
ance and training and encourage- 
ment today. Who is he? I don’t 
know. And you may not know 
either. * * * And what makes me 
so certain that he is there, in your 
organization and in mine? Well, 
because I remember he always has 
been there ... always the new 
star coming along in business, in 
boxing, in golf, in baseball ... 
even though the professional critics 
doubt and deny and even deride 
him in the beginning—because I 
remember fight experts once 
laughed till their sides ached at 
the efforts of two ‘prelim boys’ in 
a West Coast ring, and one of the 
boys was DEMPSEY!—because I 
remember the high priests of golf 
once complained the current crop 
of amateurs never would amount 
to anything, and one of the ama- 
teurs was BOBBY JONES! — be- 
cause I remember’ experienced 
baseball scouts once turned thumbs 
down on a group of rookie ball 
players at a training camp in the 
South, and one of the rookies was 
COBB! You and I don’t want to 
overlook any ‘Dempseys’ or 
‘Bobby Joneses’ or ‘Cobbs’ of the 
business world of tomorrow who 
may be plugging along in our or- 
ganization today. So... let’s keep 
a kindly eye on the up-and-coming 
younger chaps in our organization. 
Let’s listen to their ideas ... en- 
courage them when they’re right, 
redirect them when they’re wrong 
. . . treat them with deserved 
courtesy at all times. Let’s give 


in our treatment of|H 


too—there is a|O 


Needed: Standardized Lenses 


In This Corner— 


‘Be More Kind .... .° 


The views exp 


ressed in this column 
Anonymous contributions will not be 


be observed upon request. 





Error 

“PlantActivity,” AUTOMOTIVE 
News production page, Dec. 16 and 
Dec. 9 shows: 


NASH, 

slower, 1,536 Dec.9 1,57lor 4 less 
UDSON, 

slower, 2,550 Dec.9 2,700 or 150 less 
WILLYS, 

steady, 1,000 Dec.9 9450r 55 more 
BUICK, 

steady, 7,428 Dec.9 7,575 or 147 less 
CHRYS., 

eet: 2,377 Dec. 9 2,500 or 123 less 
steady, 5,300 Dec.9 5,3070r 7 less 
PONT.., 

RISE, 6,000 Dec.9 6,041 0r 41 less 


Why wasn’t the progress of the 
“Big Three” described the same as 
the three Independents? — Buick, 
Chrysler and Olds slower instead 
of steady, Pontiac slower and not 
rise. Willys should have said rise 
and not steady. 

Salesmen use this page of your 
paper to a very large extent; 
therefore, please be a little more 
kind to the Independents as you 
call them.—W. G. Tenney, W. G 
Tenney, Inc., Arlington, Mass. 

Epitor’s Note: The errors prob- 
ably occurred because of a short- 
age in our staff, due to the illness 
of the man who usually com- 
piles this tabulation, and the per- 
son taking over in his place 
probably changed the figures 
without changing the “Plant 

Activity” column properly. 


Batteries 


In the Dec. 18 issue of your pub- 
lication, there is an article headed, 
“Automobile Battery Sales for 
1939 Seen $110,000,000.” 

If you can tell us the source of 
information for this figure, we will 
appreciate it very much. We note 
that Mr. Newman, vice-president 


them a helping hand; let’s train 
them to the best of our ability and 
their own. Let’s give the young 
fellows every possible ‘break’ and 
then sit back when the time comes 
and hope they will break every 
record you and I ever made... 
for that’s the way progress is 
born!”—G. M.S. 


















—Reprinted from May 23, 1936, issue 


are those of our readers. 
accepted but confidence will 


of the B. F. Goodrich Co., is 
quoted as having made this ar- 
nouncement; however, we are wor 
dering whether this figure is his 
own figure or whether it is the re 
sult of some survey which has 
been completed. 

We would also like to know 
whether this means the total nun- 
ber of storage batteries built by 
all battery manufacturers in 1939, 
or whether it represents replace 
ment sales only, and also, whether 
this is figured at selling prices to 
customers—in other’ words, list 
prices—or whether at distributors 
cost, dealers’ cost, or what not. 

This total figure is so far out of 
line with anything we have ever 
seen that we are interested in 
knowing just what is represented 
by the figure.—M. D. Hill, general 
merchandising manager, United 
Motors Service, Inc., Detroit. 

Epitor’s Note: This material 
was sent to us by Mr. Newman 
and I presumed at that time it 
was based on a survey made by 
Goodrich and was intended to 
cover the production by the en- 

tire battery industry. However, 

I am checking this with him and 
may be able to give you a more 
definite source of supply for this 
information in the near future. 


| Coming Events | 


JANUARY 
22-25—Washington. (Mayflower Hotel): 
National Automobile Dealers Ass? 
annual conclave. 
29-Feb. 2—C hi eage (Stevens Hotel) 
American Road Builders Assn. 4 
nual mene, 


ARCH 3 

4- 8—Detroit (Statler Hotel). Amer 

can Society for Testing Materia! 

conclave. ; 
14-15—Washington. SAE National Aer 

nautic meeting. (Washington He 


tel). im 

28-29—Pittsburgh. SAE National Trans | @ 
portation and Maintenance meet 
ing (Mellon Institute). 


MAY 
18-25—Tulsa, Okla. International Pt 
troleum Exposition and Congres 


9-14—White Sulphur Springs, W. ¥* 
SAE Summer meeting (Greenbrit 
Hotel). 










A Declaration 


Croluanisireg [ rinrajples 


, the undersigned General 

Motors dealers, conduct our 

business in accord with the fol- 

lowing principles, as being sound, 

equitable and in the public in- 
terest: 


We believe in value, as meas- 
ured by quality and price, as 
being the foundation of success 
and the safeguard of good will, 


We mark every car on display 
with the GM “plainview’’ price 
tag illustrated, which shows 


each and every item that goes 
into our final delivered price. 


We include as “extras’’ in our 
Prices only such extra equip- 
ment or accessories as you 
may elect to buy. 


We display the same informa- 
tion on wall charts in our show- 
rooms, and provide you after 
purchase with an itemized in- 
voice showing you exactly 
what every penny of your 
money buys. 


We observe the foregoing prin- 
ciples because we believe our 
customers appreciate out-in-the- 


open dealing. 


We could, of course, operate on 
a different basis. 


For example, we could inflate a 


total retail delivered price in any 
one of a dozen ways. 


That might give us more profit 
per car, but it would give you less 
value, and in the long run would 
cut our volume down. 


Or, we might offer you as an in- 
ducement more for your used car 
than it is actually worth in the 
market. 


We could offset that over-allow- 
ance by adding what is called a 
“pack” to the price, quoting our 
price on the new car only after 
hearing what you want for your 
used one. 


Or in a total un-itemized price 
we might include equipment or 
accessories that you don’t really 
want, but would be charged for. 


Or we might “build up” the 
finance charges, if you buy 
the car on time, to cover 
other seeming concessions 
allowed you. 


This is the standard price tag used 
by General Motors dealers to show 
what makes up the prices of new 
cars delivered to customers. “PRICE 
OF CAR” means the price we charge 
for the car itself, including reim- 
bursement for Federal Tax and 
conditioning — “TRANSPORTATION 
CHARGE” means a charge for trans- 
portation from factory to you, based 
on rail rates — “OPTIONAL EQUIP- 
MENT AND ACCESSORIES” means the 
charge for any extra equipment or 
accessories you elect to buy. 
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But we don’t do these things. We 
don’t believe in them. We think 
they have no place in the right 
kind of transaction. They are 
deadly enemies to confidence and 
durable success. 


Instead, we seek your business on 
the basis of high-quality merchan- 
dise of known reputation. We 
invite you to examine our cars in 
detail, tojudge their merit for your- 
self, then look at the price tags. 


Thus, before you buy, you have 
the whole picture. 


You can see the value — and you 
can see the price. 


The adv 


ertisement reproduced 


here is one of @ series on — 
car merchandising being pu 
lished in newspapers in — 
cities throughout the aon > 
signed by General Motors wf 
ers, in the interests of ik : 
business methods and the bette 
information of the public. 
























SS EA NEN PTs 


2 Ra DT re 


Oye eee 


ao 


95 Trading Areas 
All Sections of Country 





Participate in Upswing 


DETROIT. — Thirty-two trading 
centers recorded gains in their 
business index standing of 4 per- 
cent or more in December over 
November, according to the figures 
just released through the business 
survey department of Brooke, 
Smith & French, Inc. 

“Practically all sections of the 
country participated in the prog- 
ress toward normal business con- 
ditions,” the report states in its 
survey of 147 marketing centers. 
“Indexes in 95 areas made strong 


Studebaker Sales 
During 1939 Are 
Best Since 1928 


SOUTH BEND —Record De- 
cember sales, the biggest fourth 
quarter in its history and the best 
year’s sales since 1928 were dis- 
closed in a report issued Thursday 
by the Studebaker Corp. 

December sales of 14,522 units at 
the factory not only were a record 
for the month but represented the 
largest volume of business done in 
any month since August, 1928. 
Fourth quarter sales of 36,942 
units were the largest of any 
quarter in more than 11 years. 

Sales for the year of 114,196 units 
were considerably more than twice 
those of 1938 when 52,605 units 
were sold. 

“Studebaker closed its most 
successful sales year in more than 





-a decade with unfilled orders the 


largest in our history for a year- 
end,” said Paul G. Hoffman, 
president. “The substantial success 
of our new low-priced car, the 
Champion, is responsible in large 
measure for the highly gratifying 
results for 1939. We sold more 
Champions in the nine months the 
car has been on the market than 
we had projected for its first full 
year. 

“Champion sales accounted for 
55 percent of total sales for 1939. 
Despite the influence on the sales 
organization of the addition to the 
line of a car for the volume mar- 
ket, we were unable to produce 
sufficient Commanders and Presi- 
dents to meet the demand of the 
final quarter of 1939. 

“The expansion of our dealer or- 
ganization, meanwhile, has ex- 
ceeded the goals we set a year ago. 
In 1939, a total of 1,676 new dealer 
contracts were signed, including 
replacements. Today Studebaker 
has 3,118 dealers in the United 
States. 

“Studebaker looks forward with 
high optimism toward the spring 
and summer months of 1940. We 
are confident that we can continue 
to maintain the record of achieve- 
ment scored in 1939.” 


Nash Sales Rise 
86 Percent in 


Fourth Quarter 


DETROIT.—Completing a highly 
successful sales year, Nash reports 
that during the last quarter of 
1939 its retail sales increased 86 
percent over the comparable pe- 
riod of 1938. 

According to W. A. Blees, gen- 
eral sales manager, Nash dealers 
throughout the United States de- 
livered a total of 15,073 new 1940 
cars during the final quarter of 
the year, a gain of 6,979 units over 
the 8,094 cars sold at retail during 
the last three months of 1938. 

Sales during December, Blees 
said, increased 28 percent over the 
same month a year ago. Dealers 
delivered 5,337 new cars during the 
month, while in December, 1938, 
deliveries of new Nash cars totaled 
4,174 units. 

Blees said that he expected the 
first quarter of this year to be 
somewhat better than the last 
quarter, with normal seasonal 
trends holding throughout the pe- 
riod. 





gains over November, indexes in 
only 40 areas declined, and 12 re- 
mained without change.” 


Following are the areas in which 
the greatest gains were registered: 
Akron, Austin, Bangor, Chicago, 
Colorado Springs, Denver, Detroit, 
El Paso, Fort Worth, Grand Junc- 
tion, Hartford, Jackson, Mich., 
Kalamazoo, Knoxville, Louisville, 
Manchester, Milwaukee, Minnea- 
polis, Mobile, New Haven, Omaha, 
Oshkosh, Philadelphia, Pittsburgh, 
Portland, Me., Richmond, Saginaw, 
Savannah, South Bend, Wichita 
Falls, Wilkesbarre and Worcester. 


The following areas were closest 
to normal in December: Albuquer- 
que, Atlanta, Austin, Baltimore, 
Bangor, Billings, Boise, Canton, 
Charleston, W. Va., Chattanooga, 
Colorado Springs, Dallas, Denver, 
El Paso, Fargo, Fresno, Grand 
Junction, Green Bay, Greenville, 
Hartford, Houston, Huntington, 
Indianapolis, Jackson, Miss., Jack- 
sonville, Kalamazoo, Knoxville, 
Lincoln, Little Rock, Macon, Man- 
chester, Memphis, Miami, Mobile, 
Nashville, Phoenix, Raleigh, Read- 
ing, Reno, Richmond, Rockford, 
Saginaw, Salt Lake City, Shreve- 
port, Sioux Falls, Spokane, Spring- 
field, Mo., St. Paul, Syracuse, Ta- 
coma, Tampa, Terre Haute, To- 
peka, Washington, D. C., Wilming- 
ton and Winston-Salem. 


Hudson Reports 
December Sales 
70% Above 1938 


DETROIT.—Total retail sales of 
Hudson cars in December amount- 
ed to 9,033 units, representing an 
increase in the United States of 
70 percent over December a year 
ago, it was reported Friday by 
George H. Pratt, general sales 
manager. 


The greatest gain in the Hudson 
dealer organization in 10 years 
was also reported by Pratt, who 
stated that 657 new dealers had 
been added since the introduction 
of the 1940 models, bringing the 
total dealer strength to 2,639. 


GMC Sales Set 


Record in Dec. 


PONTIAC.—Truck sales to con- 
sumers in the United States by 
General Motors Truck & Coach 
during December were 51 percent 
better than in 1938, 67 percent bet- 
ter than in 1937, and 43 percent 
better than in 1936, according to 
J. P. Little, vice-president direct- 
ing truck sales. 


“As a matter of fact, December 
was the best December in the en- 
tire history of the company,” said 
Little. “For the year of 1939, as a 
whole, our consumer truck sales 
expanded 72.5 percent above 1938. 
At the present time, our bank of 
unfilled orders is running nearly 
50 percent above Jan. 1 a year 
ago.” 


Hatton Forms Company 


For Upholstery Leather 


GRAND HAVEN, Mich.—Julian 
B. Hatton announces the formation 
of a new company here for the 
production of upholstery leathers. 
A new plant is in the process of 
erection and the company expects 
to be in production shortly after 
the first of the year. 


Company intends to produce a 
quality color line of leathers for 
upholstery uses both in furniture 
and in the transportation fields, 
such as railroad, airplane, automo- 
bile, bus and shipping. 


Buses Vice Trolleys 

INDIANAPOLIS.—tTraction cars are 
to be replaced by buses and trucks 
on the route between Indianapolis and 
Terre Haute via Greencastle and 
Brazil. Eight 29-passenger buses, with 
supplementary shuttle service for the 
towns of Fillmore, Coatesville, Amo, 
Clayton and Belleville, will be oper- 
ated approximately every two hours 
each way. 
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Show Business Gains in Decembe; 





Rain, Snow Hit Gilmore Go . . . 


FINISH 





ACROSS THE FINISH LINE. This Lincoln-Zephyr, which won class H title, 
moves across the final marker in the annual Gilmore-Yosemite Economy run 
last week in Yosemite National Park, Calif. 





CONTESTANTS RAN into snow as they neared the end of the annual Gilmore- 
Yosemite run at Chinquapin Ranger Station in Yosemite Park, Calif. During 
the first half of the 300-mile run, rain was encountered. Here is a Nash as it 
crossed the highest point (6,050 feet) during the trip. 





AUTOMOBILE EDITORS from the Pacific Northwest, at the finish line of 
the annual Gilmore-Yosemite Economy run, with the Pontiac scout car in which 
they followed the progress of the contestants over the 305.6 miles from Los 
Angeles to Yosemite Valley. 





CONFERENCE WITH OLD TIMERS. The annual Gilmore-Yosemite Economy 
run is the signal for the assembly of many of the old timers of the automotive 
industry. Here is a conference about things between Tom M. Ray, Pacific re- 
gional manager for Pontiac, left, Barney Oldfield and Edgar Apperson, builder 
of the old Apperson Jaek Rabbit. 





. tire trip by air, and will spend 
Thomas on Trip about a Fann sa in the more im- 
° portant uth American markets 

To S, America on the east and west coasts. 
Booming business and expanding 
DETROIT.—C. B. Thomas, gen-| markets in Latin America are now 


eral sales manager of Chrysler| receiving Thomas’ attention owing 
Corp.’s export division, left De-|to the growing volume of business 
troit by plane/coming to the Chrysler Export di- 


Saturday for 4|/ vision from Latin American - 
first hand study| tries, bias 
of automotive 
markets and pos- 


sibilities in Latin e - 
Reneeion, V-Drive Data Given 


: : AKRON.—How to explain the prob- 
ae wt :? lems of selecting a V-drive using stock 
istridutors &Nd/belts in terms so understandable that 
Chrysler fieldmen|a purchaser or operator without pro- 
in 11 cities in| fessional engineering training can 
the West Indi comprehend them, and follow’ the 
e es Ndl€S| problems step-by-step, has long been 
~é throughout & problem of V-belt manufacturers. In 
Ameri i new -page catalog section on 
C. B. Thomas coe ee fractional-horsepower V-belt design, 
, the B. F. Goodrich Co. devotes five 

ranged. Thomas will make the en-|pages to outline all the factors. 





oS ae 
Pontiac Reports 


99.4% Increase 


PONTIAC. — With sales Teport 
for December complete, Pon 
ended a successful year jin 19% 
retail deliveries amounting to iq. 
767 compared to 103,314 for 1938 
an increase of 59.4 percent for th 
year, according to D. U. Bathrick 
general sales manager. 

Bathrick also pointed out 
deliveries for the last quarter wen 
the largest in Pontiac’s histo; 
with 57,728 in the year just clon 
compared to 37,555 the year befor 
December sales showed very lity, 
slackening from November it 
spite of the long week-end hgj. 
days. Total for the month wag 4. 
371 cars compared to 14,335 fy 
December, 1938, an increase of 35 
percent. 1 


Stocks of new cars actually & 
clined during the last 10 days ¢ 
the month and were only 4 percey 
greater than one year ago. Unfilly 
new car orders were still 2.4 time 
greater than a year ago. 


Used car sales kept up with ne 
car sales, the total for Decemty 
exceeding November, 1939 by 4; 
percent and December, 1938, by ¢ 
percent. Although there was ,; 
small increase in stocks of uy 
cars, the rate of turnover was be. 
ter than a year ago. On the ly 
day of December there was a 31; 
days supply of used cars compare 
- a 388 days stock the year 

ore. 


Oldsmobile Sales 
Set New Record 
For Last Quarte 


LANSING.—Oldsmobile sales 
retail, during the last quarter 
1939, were the greatest for th 
period of any year in the ce 
pany’s long history, according 
D. E. Ralston, general sales m 
ager. 

“Sales of 17,617 Oldsmobile six 
and eights during Decembe 
boosted our final quarter figure 
51,265 cars to establish the 1 
high,” said Ralston. “Sales for tt 
last 10-day period of Decemb 
totaled 5,679 cars and made a gi 
of 13 percent over the 5,015 mw 















































































































































sold during the same period 


year. Oldsmobile sales for D 
cember exceeded the 14,782 « 
sold in December of the previa 
year by 19 percent. 

“During the 1939 calendar ye 
Oldsmobile dealers sold at retail 
total of 149,732 cars compared t 
96,589 cars sold during 1938, for 
gain of more than 54 percent.” 

Ralston stated that Oldsmobij 
production for the last quarter ¢ 
1939 also reached a new high i 
company history, with a total ¢ 
60,058 cars. Since production of th 
1940 line of Oldsmobiles started i 
early September, Oldsmobile 1 
built a total of 72,770 sixes 
eights, he said. 


Cadillac-LaSalle 
Dec. Sales Top 


Previous Month 


DETROIT. — Cadillac - LaSal 
closed 1939 with its largest mont 
ly sales volume of the year, # 
cording to D. E. Ahrens, gener 
sales manager. 

According to dealer reports, dé 
mestic deliveries for Decembé 
reached 4,247 units, bettering Nr 
vember, the previous high month 
by 21 cars. 

“The strength of the retail autr 
mobile market, particularly duril 
the latter half of the month, ind 
cates we are entering the née 
year with bright business pre 
pects,” said Ahrens. i 

Besides topping all previo 
months of 1939, December volumty 
was the second best of its kind ” 
Cadillac-LaSalle records. Only Dé 
cember, 1936, showed a higher & 
tal of sales. 





To feel the pulse of the indus 
consistent reading of Automotive 
is a necessity. 
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Orts “One of the greatest events in modern automotive history”’ 
ease —that’s typical of what they are saying throughout the indus- 
Sale, try about COLLIER’S ‘‘Preventive Service” series. Car dealers, 


manufacturers, service organizations—the whole automotive 
ae T Ik industry is enthused with = outstanding service rendered 
for 185 a ~ to Owners car-owners by a great, unbiased authority. 
, Bathriet Nor is the benefit any less to those in the automotive indus- 
try itself. Automotive manufacturers, dealers and service men 


1 out thy f h 
larter wen O mo re t an have quickly seen the tremendous opportunity that has been 
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ear bea . ‘ 9 created for them. From every angle, the “P.S.”’ series has been 

very lit A B Il D Il a sensational success. 

= illion Dollars tional suc | | | 

th was Here’s a small reproduction of the latest installment in 

a aie Wo rth { M C COLLIER’S “Preventive Service” series—a double spread 

otualty @ O otor ars appearing in COLLIER’S January 27th issue (on newsstands 

4 yo A January 19th). An authoritative article, written in simple, 

nae easy-to-understand terms, on the importance of motor over- 

Steel hauling and—what’s even more important—the proper way 

Decent for the car-owner to approach the job. More than 2% million 

1098, by ¢ active families read COLLIER’S, The National Weekly, and 
t 

ot we they own more than a billion dollars’ worth of motor cars. 
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Motor Shares Continue to Fluctuate in Narrow Range 
Automotive Dividends Top 


$182,000,000 During 1939|| 


Special to Automotive News 

NEW YORK.—The news about 
the automotive industry, from the 
viewpoint of Wall Street, continues 
to be favorable. From all sides 
come reports of excellent and, in 
some cases, record-breaking de- 
mand for automobiles for this sea- 
son of the year. 

Estimates of earnings for the 
final quarter of 1939 are surpris- 
ingly good in some cases, and in- 
dications now are for first quarter 
profits in many instances in ex- 
cess of earlier expectations. 

The stock market, however, con- 
tinues to fluctuate within a nar- 
row range. Automotive shares in 
the latest week covered by the 
Automotive News averages showed 
virtually no change from the pre- 
ceding period. Although there is no 
great amount of buying of stocks, 
there has been as yet little dis- 
position on the part of holders of 
securities to let them go. How 
much foreign selling has held the 
stock market back, continues to be 
a moot point. 

The automotive industry contin- 


Drew to Head Sales 


At A. Schrader’s Son 
BROOKLYN, N. Y.—W. T. Hun- 
ter, vice-president of A. Schrader’s 


Son, manufacturers of tire valves 


and accessories, announces the ap- 
pointment of Garvin A. Drew to 
the position of general sales man- 
ager. 

Drew has been with the company 
since he graduated from Massa- 
chusetts Institute of Technology 
in 1925. R. L. deBrauwere, who was 
formerly sales manager, will con- 
tinue with the company and de- 
vote his entire time to his position 
of assistant-secretary. 





Stock Averages 


Previous Latest Year 

Week Week Change Ago 
$0ssevcesess 37.19 37.19 «+. 82.69 
-.--39.91 39.92 40.01 33.53 
«eeee-26.09 26.05 —0.04 27.45 
vevecse 23.43 23.43 -. 28.82 


24 motors 
10 car-truck cos. 
10 parts-access. 
4 tire-rubbers 


ued up to the end of 1939 to de- 
clare dividends far in excess of 
those of the preceding year. Car 
and truck companies in December 
declared dividends calling for dis- 
tribution of $5,615,000 to stockhold- 
ers, as against only $330,000 in the 
like period of 1938. This brought 
the total for the year to $182,264,- 
000, comparing with $92,667,000 in 
the preceding year. 

Parts and accessory companies 
in December declared dividends 
amounting to $11,075,000, as against 
$3,925,000 a year earlier, bringing 
the total for the full year to $59,- 
370,000, comparing with $34,484,000 
in 1938. 

These two groups of companies 
combined declared payments in 
December amounting to $16,690,000, 
as against $4,255,000 a year earlier. 
This brought the total for 1939 to 
$241,644,000, comparing with $127,- 
151,000 in the preceding year. 

It has been estimated by the 
Wall Street Journal that General 
Motors will report for the full year 
1939 a net profit of around $180,- 
000,000, which would be equal to 
$4 a share on the common stock 
after payment of preferred divi- 
dends. This would compare with 
$2.17 a share in 1938 and $4.38 a 
share in 1937. This would indicate 
fourth quarter earnings of this 
company of around $1.60 a share, 
which would compare with $1.44 
—— for the like period in 





STUDEBAKER HONORS Geo. D. Keller for 25-year record. As Studebaker 


awarded service 
1940 rounds out hee 


laques and insignia to many executives for whom the year 
riods of service, the corporation honored Keller, vice- 


president in charge of sales, shown here receiving his plaque for 25 years of 


service from President Paul G. Hoffman, center, and H. S. 


the board of directors, left. 


ance, chairman of 





GM’s 1939 Car, Truck Sales 
Hit 1,542,776 in U.S., Canada 


NEW YORK.—With the best 
fourth-quarter in history, General 
Motors Corp. during 1939 sold 1,- 
542,776 cars and trucks in the 
United States and Canada, includ- 


ing export shipments. In 1938 the 


Bostitch Is Awarded 
Engineering Citation 

EAST GREENWICH, R. I.—The 
Boston Wire Stitcher Co., manu- 
facturers of Bostitch stapling and 
stitching machines as well as 
Bostitch staples, has been notified 
that it has received the 1939 In- 
dustrial Research Citation for its 
machine for stitching metals. 

The citation was given by the 
Engineering Societies of New 
England, and recommended by the 
co-operation committee of that 
group and the board of judges. 


total was 1,108,007 units, while 
1937's figure hit 1,928,781 and 
1936’s 1,866,589 units. 

December’s total sales totaled 
207,637 cars and trucks, compared 
with 200,071 in November and with 
-— units in the same month of 


Sales to dealers in the U. S. dur- 
ing 1939 reached 1,364,426 cars and 
trucks, compared with 935,163 units 
in 1938. December sales in this 
category hit 188,839 units, against 
180,133 in November and 150,005 in 
December, 1938. 

Sales to consumers in the U. S. 
totaled 1,364,761 cars and trucks 
during 1939 which contrasted with 
1,001,770 in the 12 months of 1938. 
December’s total was 156,008 units 
compared with 162,881 in Novem- 
ber and 118,888 in December, 1938. 


e Pay Tribute 


TO THE CARS WHICH MADE SUCH A 
SENSATIONAL RECORD IN THE 


CHEVROLET 
CHRYSLER 
DE SOTO 
DODGE 


FORD 


LINCOLN-ZEPHYR 
MERCURY 


NASH 


PACKARD 
PLYMOUTH 
PONTIAC 
OLDSMOBILE 


GILMORE-YOSEMITE 


STUDEBAKER 


WILLYS 


American makes of motor cars... 
the recent Gilmore-Yosemite Run, the world’s 
biggest stock car event. § Their goal was to 


Twenty-eight stock sedans . . . representing 14 
took part in 


set new mileage records . . . to officially prove to 
thousands of motorists the better performance 
that had been built into 1940 motor cars. J But 
it wasn’t an easy task. For the route between 
Los Angeles and Yosemite Park featured a 
variety of driving conditions . . 
traffic, fast highway travel, and miles of moun- 
tain roads. { And, too, there was the onslaught 
of the elements to be bested—driving rain at 
the start, and later snow at 6,000-foot altitudes. 


. heavy city 


RUN 


GILMORE 





Buffalo Dealers 
Report Brisk 
January Sale, 


BUFFALO, N. Y.—Follo 
strong finish for 1939, automobil 
dealers in the Buffalo areg ha 
entered 1940 with a spirit of ov 
fidence, and scattered reports én 
the field indicate that sales = 
making good showings in the 4 
month of the new year. ™ 

During the week ended Dec, y 
a total of 257 new cars were feo. 
istered in Erie county compare; 
with only 93 in the Corresponding 
period a year ago. The first coup), 
of weeks of a new year custom. 
arily witness a lull in sales Volume 
but, after this seasonal hesitation, 
sales should move briskly forward 
dealers agree. 

Employment and payrolls 
Buffalo area continue to a 
favorable showing, and the gep. 
eral business picture here is ye 
favorable for increasing automp. 
bile sales. Steel mills are operating 
at fairly good levels and numeroy 
machine shops, foundries pj 
other heavy industrial plants ap 
working at capacity levels, 


Diveo-Twin Earnings 
Are Best in Histor 
DETROIT. — Citing continue 
growth in the demand for deliver 
trucks of the type manufactury 
by the company, John Nicol, presi. 
dent of Divco-Twin Truck Co., 
in the annual report for the fisc: 
year ended Oct. 31, 1939, that earn. 
ings were the largest in the his 
tory of the company. 
Consolidated -net sales and n¢ 
income for the company and sub 
sidiary compare as follows for th 
last two fiscal years: Net sal« 
1939 — $1,914,738; 1938 — $1,572,06; 
net income 1939—$202,605; 1933- 
$70,414. 





{| Yet every contesting car reached the finish 
line well ahead of the A.A.A. time limit. And 
the 28 stock sedans achieved a combined average 
of 22.9 miles per gallon of gasoline. We salute 
the makers of these fine motor cars who built 
into them such outstanding performance. { We're 
proud to be able to sponsor an event that each 
year assists in making the motoring public 
conscious of the constant improvement in 
American made automobiles. 


Earl B. Gilmore 


PRESIDENT 


OIL CO. 
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OMObile 
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si 
es 
he fin 
Dec. 34) 
Te reg. : 
mpare HEN you’ve spent a lot of time building up a have to worry about changes of company policy. They 
ro; prospect ... And a nearby dealer in your same do business their own way ... they can act like free 
oe corporation family steps in and overtrades you out of and independent men. 
ume 
reat ———* Nash dealers get the friendly help of Nash top execu- 
Don’t you sometimes wish you weren’t competing with tives who are “independent-minded”. They profit by 
i dealers selling the same or practically the same carP the cooperation of distributors who are local business 
e on cao men like themselves. 
is ver; And when your quota is upped because your division 
conte | wants to make a showing . . . and you find yourself And most of all—Nash dealers make more money! 
‘aoe competing with company-owned dealerships . . . and Over 81% of Nash dealers who report regularly each 
m = you’ve got to shade your deals so close your profit sinks month averaged FIFTY-NINE DOLLARS PROFIT 
to the vanishing point . . . PER CAR...a net of 3.1% on their total sales volume. 
Don’t you sometimes wish you could get out of this Surprising in this day of intense competition, but true! 
istory mad chase for profitless volume and make some money That’s why our independent Nash dealers ate a lot 
ation for yourself? happier with their jobs than most. 
elivery 
cas You'll be interested in the facts on Nash. Wouldn’t you like to run an operation like this? 
= Our $45,000,000 in resources are concentrated on the According to our records, there are still 841 open points 
t carn production of one make of car ... which is sold by only in America where a good dealer can step in and clear 
| ONE dealer organization. from $3,200 to $24,000 a year with the Nash franchise. 
nd ne All th : . : hich puted These figures are calculated on the basis of what Nash 
id su ° . ee — iw ye ee — dealers in comparable territories are doing. 
¥ the ing such things as conditioned air systems, convertible 
a beds, manifold-sealed engines) ...all the latest develop- In these points, you can sell the car that has enjoyed one 
1938- ments go into that one make of car. There are no of the most sensational increases in public acceptance 
nai “hand-me-downs” in styling or features ... nothing in many years—you'll have advertising that rates “tops” 
— saved for another member of the family. in the whole car field. 
Nash dealers enjoy broad, clean territories. They don’t Why not find out about Nash? 


Get in touch with W. A. Blees, 
General Sales Manager, Nash 
Motors Division, Nash-Kelvinator 
Corporation, Detroit, Michigan. 
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FLASH! 


In a little more than three 
months, Nash dealers have 
already sold more new 
1940 model cars than they 

sold all during the first six 
months of the 1939 model 
season! And with sales 
more than double—up 107 
per cent over 1938— Nash 
dealers are really pocket- 
ing profits! Better check 
up on this great 
opportunity 
TODAY! 






This is the brilliant new 1940 Nash . . . with more exclusive selling features than any other car on the road today! 
The 18 ee’ styles (in three price soles) blanket 62% of the new-car market. And this 62% is the real profit 
market . . . because it’s just above the very lowest where prospects are “shoppers” and competition cutthroat. 
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Bright °40 Seen for Automotive Feeder Industries 





Basic Material Companies 


Expect to Profit Greatly 


Hudson Dealers Celebrate . . . 





Bearings Sales 


Schools Staged 


By Bethune Jones 
Staff Correspondent 

NEW YORK.—A generally op- 
timistic 1940 outlook fs held by the 
major automotive feeder industries, 
according to consensus of the 
views expressed in the flood of 
predictions and review statements 
which appear annually at the start 
of a new year. Appreciable gains 
in original equipment and ma- 
terial sales to automotive produc- 
ers are anticipated, together with 
a sharp uptrend in after-market 
business. 

While suppliers as a whole will 
of course share in the estimated 
10 to 15 percent automotive pro- 
duction increase during 1940, some 
of the basic material industries ex- 
pect to reap an even greater per- 
centage gain in automotive busi- 
ness because of broadened uses be- 
ing developed for their materials 
in automobile manufacture. Indi- 
cations of a record year of motor 
vehicle use, both commercial and 


Motor Fatalities 
Drop 4 Percent 


In Major Cities 


WASHINGTON. — Motor vehicle 
fatalities in 151 major cities dur- 
ing 1939 totaled 8,009 compared 
with 8,376 for 1938, a decrease of 
4 percent, according to the U. S. 
bureau of the census. 

Deaths caused by motor vehicles 
in the 151 cities during the week 
ending Dec. 30, totaled 242, or 17 
more than in the corresponding 
week of last year. 

Fatalities from motor vehicle 
accidents occurring within the city 
limits of certain major cities for 
the year, as compared with the 
similar 1938 period, follows: Balti- 
more, 123 compared with 113; Bos- 
ton, 84 compared with 89; Chicago, 
657 compared with 654; Cincinnati, 
69 compared with 109; Cleveland, 
126 compared with 151; Detroit, 
192 compared with 182; Los Ange- 
les, 426 compared with 461; New 
York, 867 compared with 892; 
Pittsburgh, 86 compared with 94; 
San Francisco, 114 compared with 
100, and Washington, D. C., 86 
compared with 80. 
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HOT OR COLD, 


INVAR GAGES READ RIGHT 


Research men and good mechanics 
know that a gage for checking to 
a ten-thousandth of an inch must 
maintain its own dimensional ac- 
curacy despite varying tempera- 
tures. Dial indicators and gages 
made by the Federal Products 
Corporation, Providence, Rhode 
Island, used extensively in the 
automotive industry, do assure pre- 
cision measurement despite varia- 
tions of temperature. To do this, 
Federal insists upon using Invar, 
an alloy containing 36% Nickel for 
gage parts. In the temperature 
range encountered in such service, 
Invar provides the lowest co- 
efficient of expansion commercially 
available. Invar used in gage rack 
spindles, minimizes elongation or 
contraction. This Nickel-rich al- 
loyed iron is also used in columns, 
frames, and other instrument 
parts which control distances 
between the work and the an- 
vil. In certain model gages where 
castings are preferable, an Invar 
type of Nickel alloyed cast iron is 
produced by the 
Hunt - Spiller 
Manufacturing 
Company. 


INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 





passenger cars, bring additional 
cheer to those interested in sales 
of replacement parts and equip- 
ment and service business. 

Future price uncertainty in some 
lines provides the only semblance 
of gloom in an otherwise bright 
picture. Themselves confronted 
with rising costs, some of the 
feeder industries may be forced 
to increase their own prices to ob- 
tain any profit from the anticipated 
favorable demand. 

No drastic price jumps are in- 
dicated for the immediate future, 
however, and most major suppliers 
are expected to maintain prices 
near current levels well into the 
year. Leaders of all important in- 
dustries continue to pledge resist- 
ance to price advances for finished 
products as long as raw material 
prices, taxes and labor rates are 
kept within reasonable bounds. 

With 1939 tire sales reaching a 
10-year high mark of about 56,- 
000,000 units, as compared with 
43,000,000 units the preceding year, 
tire manufacturers look forward to 
continued high rate of consump- 
tion during 1940. Even though unit 
volume of tire sales may fall 
slightly behind the 1939 level, it is 
pointed out, total tire tonnage 
probably will increase in 1940 be- 
cause of an expanding truck mar- 
ket and the larger cross-sectional 
construction of passenger tires. 

Steel Outlook Bright 


The steel industry looks forward 
to a highly favorable 1940 year, al- 


though a moderate slackening in 


the early months is expected fol- 
lowing the near-capacity opera- 
tions reached in the closing 1939 


months. An operating rate of be- 


tween 70 and 80 percent is en- 
visioned for the steel industry dur- 
ing the first quarter. The automo- 


tive industry, which is steel’s best 
single customer and accounts for 
more than 16 percent of consump- 


tion, is expected to be more re- 


sponsible than any other one fac- 


tor in sustaining steel operations 
during the early part of the year. 
Apprehension of steel price ad- 
vances during the first part of 1940 
was removed when the first quar- 
ter schedule was left at sub- 
stantially unchanged levels. 

Nickel steels and alloys found 
expanded applications in the auto- 
motive industry during the past 
year, with continuation of this 
trend anticipated. 

Aluminum also is finding broad- 
ened usage in the automotive in- 
dustry, a factor adding consider- 
ably to its bright 1940 outlook. 

The outlook for copper consump- 
tion, of which the automotive in- 
dustry takes about 13 percent, is 
viewed favorably. Domestic copper 
sales for 1939 approximated 810,000 
tons, the highest since 1936, when 
the total reached 966,352. No indi- 
cations are seen of any change in 
the immediate future in the com- 
parative price stability which 
marked the record of copper in the 
past year. 

Resist Price Advances 


Adoption of larger glass areas 
and improved types of safety glass 
by automobile manufacturers 
makes the anticipated 1940 auto- 
motive production gains particular- 
ly bright for the glass industry. As 
with other major industries, glass 
manufacturers have indicated 
their intention of resisting price 
advances on finished products in- 
sofar as reasonably possible. 

Numerous other automotive feed- 
er industries also view the 1940 
year favorably, with the expected 
continuing uptrend in automobile 
production and use largely re- 
sponsible for their optimism. Be- 
sides being the largest purchaser 
of gasoline, rubber, steel, malleable 
iron, lubricating oil, plate glass, 
nickel and lead, the automotive in- 
dustry also is a major consumer 
of zinc, copper, tin, aluminum, 
copper, paint, plastics, asbestos, 
lumber and a wide variety of other 
products. The automotive industry 
also is a large purchaser of many 
agricultural items, such as cotton, 
wool, hides, sugar cane, corn and 
other products. 





‘| tracks are the main 





(IELLEBRATING a December gain of 130 percent in Hudson’s Wayne County 
: etroit) sales over a year ago, metropolitan Hudson dealers of Detroit lunched 
_ week in the Woodward Room at the Statler Hotel. Left to right are W. A. 

ortensen, president of Aaron DeRoy Motor Car Co., Hudson distributors; Ray 
t of Raymond Motor Sales; W. A. 
merchandising manager, and Lee Hamer, of Hamer-Heath Co. 


Dembowski 





AT ANOTHER HUDSON TABLE, left tv right, are Roy Heath - 
Heath; Gar Manchester of Manchester Motor Tales: Ww. it. RA 
aaa Oak branch of Manchester Motor Sales; Gil Schaefer of Walker Motors, 


James F. 





Ford Test Track Research 


Widened by 


DEARBORN.—Extensive new re- 


search facilities have been added 
in recent months to the Ford Mo- 
tor Co.’s engineering test grounds, 
where nearly 5,000,000 miles of re- 
search runs were completed dur- 


ing the past year. 
Virtually every factor in motor 


car design and performance now 
may be tested under rigidly con- 
trolled 
supervisors of the test grounds 


conditions, one of _ the 


said in describing the new facili- 
ties. 
A mud pit, water pit, sand pit 


and a skid test section are among 


the recent additions to the testing 
equipment at the engineering test 
grounds. New research instru- 
ments include a “rideometer” 
which measures the riding quali- 


ties of a car under all road con- 


ditions. 

The weather tunnel and the test 
implements 
of the company’s research pro- 
gram, but a great deal of addi- 
tional information is being ob- 
tained from the more specialized 
test facilities. In fact, the data for 
many of the improvements in the 
1940 Ford, Mercury and Lincoln- 
Zephyr cars came directly from 
tests of this kind. 

The weather tunnel permits the 
engineers to test new car designs 
in virtually every kind of adverse 
weather conditions to be found any- 
where in the world. Extensive tests 
of heaters and defrosters also are 
made in all sorts of weather con- 
ditions. A big improvement in the 
defrosters in the 1940 cars are said 
to have resulted directly from 
these tests. 


The “rideometer” is a research 
instrument installed in a test car 
to measure the vertical, horizontal 
and pitching motion of the car 
over different road surfaces and 
at varied speeds. It consists of a 
light beam, a pendulum, and a 
reel of photographic film on which 
the motions of the car are re- 
corded in the form of lines which 
range from smooth to jagged in 
direct relation to the smooth- 
ness or roughness of the ride. The 
film is timed to measure the fre- 
quency of spring movements. 

The water pit is 300 feet long 
and the mud pit is 200. They are 
used to test the effect of mud and 
water on the springs, torsion bar, 
steering mechanism and_ brakes. 

The skid test section permits the 
engineers to test tire traction and 
other safety factors on wet roads, 


Golds, wholesale manager for the Aaron DeRoy organization. 


By United Moto, 


DETROIT.—Three crews of fou 
men each from United Moton, 
Service are holding bearings a 
schools with the branch organiza, 
tion in preparation for the 194) 
Hyatt and New Departure bear 
ings campaign. ; 

The first meeting was held Jan 
5 and the last meeting will be cop. 
cluded on Jan. 20. The meeting, 
are being held in the 21 principal 
cities of the country, each Meetin; 
lasting two days. The zone o- 
agers, in turn, will conduct Schools 
for the personnel of the distriby. 
tors and jobbers. 

A feature of both the branch 
managers sales schools, and the 
schools for the distributors’ per- 
sonnel to follow, is a sound-slide 
picture production. The sound- 
slide film presents information of 
a technical nature—an explanation 
of the new working tools—ag wel] 
as a number of selling illustrations 
for the fleet, garage and car dealer 
trade. 

The Eastern crew consists of § 
H. Hilleboe, T. L. Stringer, J, p 
Sanborn and Frank Beasecker and 
are conducting meetings in the 
following cities: Boston, New 
York, Philadelphia, Atlanta, New 
Orleans, Dallas, St. Louis and 
Kansas City. 

The Central crew consists of 
Stan Hayes, W. E. Haden, Gene 
Gloss and Carl Kalthaler, who ar 
conducting classes in the following 
cities: Buffalo, Cleveland, Pitts. 
burgh, Cincinnati, Indianapolis 
Chicago, Minneapolis, Omaha and 
Detroit. 

The West Coast crew comprises 
Duke Woodward, Chip Nagel, Wal- 
ter Zigenbein and Paul Graham 
and their itinerary covers the fol- 
lowing cities: Denver, Los Angeles, 
San Francisco and Seattle. 


1940 Chek-Chart Gives 


New Lubrication Dat 
CHICAGO. —New data and in- 
formation on car lubrication shows 
that many changes have taken 
place in a year—developments in 
automatic transmissions and the 
use of special fluids, special lubri- 
cants for hypoid gears used in 14 
ton trucks and a host of changes in 
car manufacturers’ recommends: 
tions of motor oils, gear lubricants 
and specialized lubricants of vari- 
ous kinds. 

Great changes have also taken 
place in recommended mileage 
intervals between lubrication op- 
erations. Every detail of correct 
car lubrication is contained in the 
new 1940 Chek-Chart which is just 
off press. It contains 192 pages of 
lubrication instructions and lubri- 
cation diagrams covering pa* 
senger car and light truck models 
for the past six years. 


Adds New Buses 


WINNIPEG.—Winnipeg Electric (Co. 
has augmented its fleet by the addi- 
tion of nine new trolley buses and lf 
new gasoline buses for service 
Winnipeg and St. Boniface, Man. 





James, Hudson advertising and 


New Facilities 


and to assist in developing better 
tire treads. It also gives data on 
brake performance. 


The sand pit was built to help 
the engineers ferret out any pos- 
sible construction weakness in the 
cars built by the Ford organiza- 
tion. The same is true of the 
“wobble” track or “body twist” 
section. This consists of a double 
line of staggered concrete mounds 
over which cars are driven at 
speeds of 1 to 40 miles an hour. 


Data on fuel consumption, car- 
bon accumulation, wear of parts 
and tires and many other factors 
are obtained on the test tracts 
proper. There are three tracks. A 
high-speed banked tract 2% miles 
in length, a gravel track, and an- 
other made up of a variety of 
rough surfaces. 


Engineers are now constructing 
a@ cross-wind test to study the ef- 
fect on a car when it passes a big 
truck on a windy day or comes 
suddenly out of a protected sec- 
tion of the highway to a section 
exposed to the wind. A huge wind 
machine to develop cross winds 
— a - — of 50 miles an 

our wi e the principal pa 
this new test device. a 





For a fresh automotive view int 
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BIGGEST “stony 
A DEALER EVER HAD TO TELL 


y tter propositi. , 
pigger and better proposition fo, 
‘ automobile dealer. A wha the Up-ang. 


eo : 


a “ii 
pigeet and better “packages” 4 ia" is 
e 


a A : . e " 
| GGER «a» BETTER Bopigg w a” appeal. But = ‘ace deal 
Bi ; 3 a “be he product! e Oldsmobile franch; 

pIGGER ann BETTER t Chise is 


yghout the industry as one of t 
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with America’s biggest Money's. wan; 


NEW OLDS The great big car in the low’ price field. 16% 


feet from bumper to bumper. 95 H. P. Econo- 
“SIXTY” Master engine that saves still more on fuel. 


eee me 


Sn 
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NEW OLDS The fast-selling, popular-priced Seventy is now bigger and finer than NEW OLDS Asensation in luxury, inside and out. 124-inch wheel- 


ever, with new Styleader Styling, new comfort and luxury in its Ob- base. 210 inches from bumper to bumper, 110 H. P. 


“SEVENTY” servation Bodies by Fisher, and an even smoother Rhythmic Ride. “CUSTOM $8 CRUISER’ engine. Finest eight ever offered at medium price. 


GO BIG.“ OLDS" 1940 


BIGGER ann BETTER in EVERYTHING ¢ fl 9 


MORE STYLE * MORE SIZE » MORE ROOM + MORE LUXURY + MORE COMFORT + MORE ) [antenices prose 


MERICAS BiccEsT | ¢ 
SAFETY «+ MORE POWER «+ MORE PERFORMANCE * MORE ECONOMY + MORE VALUE MONEY'S WORTH 
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Pa. Furthers Its Drive 


On Inspection Rackets 


Special to Automotive News 


HARRISBURG, Pa. — (UTPS) — 
Three of a series of eight meet- 
ings, sponsored by the Pennsyl- 
vania revenue department in line 
with the efforts of the Pennsyl- 
vania Automotive Assn. to clean 
out the racketeering element in 
the inspection of motor vehicles, 
were held last week while the re- 
maining five sessions will be con- 
ducted during the current week. 


Two of last week’s meetings were 
held in Philadelphia and the third 
in Upper Darby. Tonight (Jan. 15) 
meetings are scheduled at 8 p. m. 
in East Liberty, Pittsburgh, Mt. 
Lebanon and McKeesport. The last 
meeting of the series will be held 
Jan. 19 in Philadelphia. 


Capt. T. N. Boate, assigned to 
headquarters staff of the Pennsyl- 
vania motor police, will represent 
that organization at Pittsburgh; 
Lieut. W. C. A. Bear, of headquar- 
ters staff, will be present at the 
East Liberty meeting; Lieut. F. L. 
Garnow will represent the motor 
police at McKeesport, and Sergt. 
C. R. Kephart will attend the Mt. 
Lebanon session. 

“Those interested in highway 
safety will welcome the news that 
920 official inspection station ap- 
pointments have already been can- 
celed since the beginning of the 
‘clean-up’ campaign,” it was re- 
ported by C. 8. Klugh, manager of 
the Pennsylvania Automotive 
Assn., who said “it is expected that 
several hundred more will be can- 
celed before the end of the pres- 
ent campaign, Jan. 31. 

“These meetings are a part of a 
vast enforcement and educational 
program which will carry on 
through the entire year 1940, and 
longer if necessary, to weed out 
ee liaise 


Buick Advances 
Personnel in Its 
Sheet Metal Dept. 


FLINT.—Promotions and reas- 
signments in Buick’s manufactur- 
ing staff, as a result of expanded 
operations in the sheet metal de- 
partment, are announced by O. W. 
Young, general manufacturing 
manager. 


Harry Herron, for the past six 
years superintendent of the sheet 
metal plant, has been named to 
special assignment in connection 
with future die design and manu- 
facturing development. 

A. R. Middleton, formerly as- 
sistant superintendent, becomes 
superintendent of the plant, suc- 
ceeding. Herron. 

Arthur W. Maves, formerly night 
superintendent, becomes assistant 
superintendent. 

All of the men affected are long 
time ae employes and oes 
the past years or longer have 
been in the sheet metal plant. 


Ahrens Swinging 
Through the West 


DETROIT.—D. E. Ahrens, gen- 
eral sales manager of Cadillac- 
LaSalle, left last week for a two- 
weeks’ trip through the Pacific 
Coast territory. 

This is Ahrens’ first visit since 
last spring to the region that an- 
nually takes about 15 percent of 
the company’s output. Conflict 
with the New York automobile 
show prevented his usual fall 
swing at the introduction of new 
models. 


Accompanying Ahrens are J. M. 
Roche, business management man- 
ager, and C. R. Kirkpatrick, used 
car manager. Meetings with dis- 
tributor and field forces are 
scheduled in Los Angeles, San 
Francisco, Seattle and Portland. 








N. J. Responsibility Bill 
TRENTON, N. J.—A bill requiring 
automobile owners and drivers to 
show proof of financial responsibility 
or an adequate liability insurance 
olicy before they would be ven 
Senses to drive has been introduced 
in the state legislature here by 
gsemblyman Samuel 8S. Ferster. 


the inefficient operators, and to 
bring to the minds of the public 
the necessity for keeping motor 
vehicles in a safe condition for 
operation on the highways,” Klugh 
explained. 

Klugh, or a representative of the 
association, gave the organization’s 
vtewpoint to operators of official 
inspection stations at the meet- 
ings, and will continue to do so 
at the future sessions. 

In his talk to inspection station 
operators, Klugh declared that “it 
might interest some of the new- 
comers to the automotive field to 
know that the PAA sponsored the 
first ‘Save-a-Life’ campaign, in co- 
operation with the state and other 
safety organizations, in April, 1928. 
Cars were inspected without cost 
during this campaign, and the re- 
sults were so astounding that we 
had little difficulty in persuading 
state officials to recommend to the 
legislature that these inspections 





Device Limits Cab > 


Speeds to 30 M.P.H. 
RICHMOND, Va.— (UTPS)— 
The hair-raising dash of a taxi- 
cab through congested traffic 
with two-wheel skids around 
street corners—the kind of 
thrilling ride you read about in 
fiction—is a thing of the past, 
in Richmond at least. 

A foolproof device that auto- 
matically blows the horn of the 
taxi when the speed reaches 30 
miles an hour and automatically 
cuts off the motor at 30% miles 
per hour has been on 
all of a local company’s cabs 
operating on the streets of 
Richmond. 



















be made ‘a permanent feature of 
our motor code. This took place in 
1929.” 

Changes have been made in pro- 
visions of the vehicle code to elim- 


inate the chiseler, Klugh said. 
Since the law now reads “shall” in- 
stead of “may,” it has been made 
mandatory for the revenue secre- 
tary to revoke the appointment of 
an official inspection station found 
violating the rules and regulations. 


Pittsburgh Dealers Honor 


Berk on 25th Anniversary 


PITTSBURGH. — With Alvan 
Macauley, chairman of the Pack- 
ard board, in attendance, the 
Pittsburgh Automobile Dealers 
Assn. last week staged a _testi- 
monial dinner in honor of Ira L. 
Berk, who 25 years ago purchased 
the Packard Berk Motor Co. here. 
Berk is Packard distributor for 
Western Pennsylvania, Eastern 
Ohio and West Virginia. 

Berk, who became stenographer 
in 1896 to Macauley, who then was 
patent attorney for the National 
Cash Register Co., is one of the 10 
largest stockholders in the Pack- 
ard Motor Car Co. and, with his 
brother, handles all Packards sold 
in Australia. 

Berk severed his connection with 
the National Cash Register Co. and 
became associated with the Bur- 
roughs Adding Machine Co. when 
Macauley took the managership of 
that company in 1901. In 1904 Berk 
took over the Burroughs distribu- 
torship for New Jersey. Six years 


Ever hear the 


story about the 


Chinaman? 





CERTAIN Chinese dignitary, so the 
A story goes, was visiting the United 
States for the first time. Among other 
events in his honor, his hosts planned a 


trip to the horse races. 


To their puzzled surprise, he firmly but 
politely declined. When pressed for his 


reason, he answered: 


“Beg to observe, gentlemen, it has long 
been established that one horse can run 


faster than another.”’ 


They might have shown him one race 
where American business men believe ex- 
actly as he does—and place their money 


accordingly. 


In the race to sell merchandise, adver- 


tisers who consistently win 


magazine. 


later, in 1910, he became the 
clusive Burroughs distributor . 
Australia and New Zealand, a 

In 1914 he was joined by hi 
brother, A. C. Berk, and to 
they organized the firm of Tra |, 
& A. C. Berk, Ltd, with heag. 
quarters at Sydney, A 
handle Packard cars ang 
roughs adding machines. This 
is still Packard distributor for 
Australia. 

Late in 1914, while the Work 
War was in progress, Berk re’ 
to the United States on a busines 
trip. Just at this time 
Murray, Packard distributor te 
Pittsburgh, decided to retire an 
Berk acquired the Packard Moty 
Car Co. of Pittsburgh on Jan; 
1915. Since that date 25 years ag. 
his organization now known 8S th 
Packard Berk Motor Co, 
operated uninterruptedly as Pack. 
ard distributor for the tri-stay 
area. 





money place it more heavily on The 
Saturday Evening Post than on any othe 


Second place has changed back and 


forth over the years. Third place has bees 


a race to watch. From fourth on dow) 
has been a scramble. 


But first place has not changed. Adver 


tising-wise it has been established thé 
one horse always runs faster. 


The reason? Advertisers rate the Pos 


Post.” Again 


first because readers rate it first. Peopl 
say, “I like to read the advertising in the 


and again, year after ye! 


in dozens of surveys they make it clea! 


with their advertising. 


that the Post is their favorite place to read 
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be at consistently high levels. 
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Buick Launches Campaign 
To Stimulate Winter Sales 


FLINT.—Launching an aggres- 
sive mid-winter campaign, mem- 
pers of the Buick field sales or- 
tion, including regional and 

yne managers and district repre- 
gntatives from throughout the 
country, have concluded a series of 
sales meetings in New York, Chi- 
cago, Los Angeles and Portland, 
Ore, under the direction of W. F. 
Hufstader, general sales manager. 

‘Buick plans are based on a 
nationwide inter-organization cam- 
paign designed to stimulate winter 
activity and maintain sales above 
the levels normal at this time of 
the year,” Hufstader said. 

“The outlook for the next two 
months is better than at this time 
last year and, with the momentum 
of a record-breaking fourth quar- 
ter, our operations are expected to 


comparable with the spring and 
summer seasons.” 


Backing up the program, Buick 
advertising during January and 
February will include frequent in- 
sertions in 2,225 newspapers, hav- 
ing a total circulation of approxi- 
mately 40,000,000, augmented by 
proportionate schedules in general 
and class magazines, and trade 
papers as well as outdoor postings, 
according to A. H. Belfie, director 
of merchandising. 


“More than 330,000,000 Buick 
newspaper advertisements will 
have flooded the country during 
the first two months of the new 
year, with 10 insertions in 225 
daily, financial and foreign lan- 
guage newspapers in 80 key cities, 
representing a circulation of 29,- 
000,000 and a corresponding cam- 
paign in 2,000 dealer-point news- 
papers, representing more than 11,- 
000,000 circulation,” Belfie said. 

He said Buick’s mid-winter ad- 
vertising schedule is the heaviest 
on record for this period. 


There is a strong demand for new 
cars, and it will be our aim to ef- 
fect winter deliveries in volume 
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‘Death Trap’ Cars 


A Worry to South 


WILSON, N. C.—When state 
highway patrolmen arrested 
James H. Foy, of New York, it 
was revealed that dozens of 
automobiles, condemned as un- 
safe in northern states that 
have inspection laws and that 
are nothing more than “death 
traps,” are being brought into 
the South each day and sold to 
unsuspecting persons at bargain 
prices. 

Foy was arrested on charges 
of attempting to sell one of the 
cars without the $1,000 license 
required in this state for deal- 
ing in automobiles. Patrolman 
V. H. Petty was quoted as say- 
ing that the car Foy sold to a 
Negro here was a “moving 
death trap,” for which he paid 
$35 cash. The car, it was 
learned, had been bought by Foy 
in New York for $15.30. The 
steering gear, according to offi- 
cers, was so bad one could hard- 
ly guide the vehicle. Foy was 
ordered held in jail here pend- 
ing a hearing in recorder’s 
court. 





IN WHICH WEEKLY MAGAZINE DOES BUSINESS 
PLACE THE GREATEST VOLUME OF ADVERTISING? 
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Record Fourth Quarter 
Zooms Chicago Sales 


Special to Automotive News 


CHICAGO.—Year-end tabulation 
of new car registrations in Coo 
County, just compiled by the Bu- 
reau of Motor Advice, shows the 
fourth quarter to have been the 
largest in history, December the 
second largest, and the grand total 
for the year the fourth highest. 

The past year witnessed a total 
of 97,755 new units registered, a 
sharp gain over the 67,197 figure 
for 1938, but below the all-time 
peak of 126,462 set in 1937. 

Fourth quarter registrations hit 
the 24,279 mark for a new high. 
As for December, the total 
amounted to 10,082, a sharp gain 
over the November record of 8,943 
and an even bigger increase over 
the December, 1938, figure of 6,800. 

Chevrolet led in December with 
1,872 units, followed by Ford with 
1,184. Buick sprung a surprise by 
taking third with 1,179. Next came 
Pontiac with 917. Plymouth, back 
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in production after the recent 
strike, climbed into fourth with 


ic | 885, ahead of Oldsmobile with 813. 


Other makes in order, and their 
totals were: 

Dodge, 539; Packard, 414; Mer- 
cury, 396; Hudson, 380; Studebaker, 
344; Nash, 304; Chrysler, 228; Cad- 
illac-LaSalle, 219; De Soto 174; 
Lincoln-Zephyr, 166; Willys-Over- 
land, 61; Graham, 3, and Hupmo- 
bile, 1. 


Chicago Dealers 
Set Dates for 
17th Motor Salon 


CHICAGO.—With completion of 
the show setup, dates for the 17th 
annual Motor Salon, sponsored by 
northside dealers, have just been 
announced by Curtis M. Betts, 
Cadillac-LaSalle branch manager 
and chairman of the committee. 

The event, to be held in the 
Edgewater Beach hotel, will run 
Feb.17-25, and will be open to the 
public without charge. 

Serving with Betts on the show 
committee are Paul B. Smithson, 
Packard; Charles R. Hearn, Pon- 
tiac; Ralph A. Burnstine, Chrysler- 
Plymouth; James F. Goodwin, 
Dodge-Plymouth, and S. B. Herbi- 
son, Buick. 

The salon will: present 1940 
models in a wide variety of body 
styles, and will occupy the lounges, 
lobbies and passagio of the hotel. 
Pointing to the success of the 40th 
annual Chicago automobile show, 
which drew record crowds, and to 
the upturn in buying of new 
models, Betts declared that the 
dealers participating in the salon 
expect a new high in attendance. 

The salon will inaugurate the 
spring selling season. Factory of- 
ficials have assured the sponsors 
that they will co-operate effective- 
ly with the dealers in putting the 
show over the top. 


National Carbon 
Shifts Personnel 


NEW YORK.—A reorganization 
involving personnel changes in the 
sales, advertising and promotion’ 
activities of National Carbon Co., 
Inc., are announced. 

R. P. Bergan, former assistant 
to J. M. Spangler, general sales 
manager, and H. M. Warren, 
former advertising manager, are 
the new assistant sales rs. 
J. M. Meldram, member of the ad- 
vertising staff for the last two 
years, has been made manager of 
the recently organized a 
and sales promotion division. A. 
Housman and H. A. 
for several years associated in the 
company’s advertising and. sales 
promotion, are now assistant man- 
agers of that division. 


Trenelsiesien teal 


Work to Be Started 
WASHINGTON. — Discussed for 
years, the trans-Isthmian highway 
at long last is out of the discus- 
sion stage with the transfer of $50,- 
000 by the government of Panama 
to the Panama Canal authorities. 
This payment will apply on the 
expense of surveying, grading and 
draining a right-of-way from Co- 
lon, on the Atlantic side, through 
a “corridor” defined in the re- 
cently approved new treaty be- 
tween Panama and the United 
States. 

Under the plan, the Republic of 
Panama will build 7,700 feet of an 
18-foot road from the outskirts of 
Colon to a point where the corri- 
dor crosses the railroad, the esti- 
mated cost of which is $225,000. In 
addition, the Republic is to build 
an overpass to cost about $145,000. 
From this point on to the Canal 
Zone-Panama boundary near Ca- 
tiva, a distance of 16,000 feet, the 
project will be financed by the 
Panama Canal. Total cost of the 
corridor will be about $700,000. 


Brown Heads Drive 


NEW YORK.—John Albert Brown, 
resident of Gocomy Vacuum Oil Co., 
as accepted the chairmanship of the 
ew York Fund's 1 cam- 
gn. 
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Thermostats 
have helped make pos- 
sible many of the engine 
improvements that to- 
day give motorists more 
miles per dollar of fuel, 
lubricating oil and 
maintenance. 


Thanks to Sylphon Ther- 
mostats and the uniform 
engine temperatures 
they maintain, by auto- 
matically regulating the 
f flowofcirculating water, 
motorcar engines today 
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' out-perform and out- 
wear, bya wide margin, 
their predecessors of 
only a few years ago. 


Use Sylphon 
Thermostats ! 
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NADA Opens Drive to Revise Labor AciTh 


Dealers Asked 
To Lend Aid in 


Congress Action 


DETROIT.—As a result of the 
financial distress inflicted on auto- 
mobile dealers and their employes 
by the recent strike in the plants 
of the Chrysler Corp., the National 
Automobile Dealers Assn. has 
launched a nationwide movement 
to secure revision of the Wagner 
National Labor Relations Act dur- 
ing the present session of Con- 
gress, it is announced by Stanley 
H. Horner, president of the as- 
sociation. 


This action was taken in a reso- 
lution adopted by the executive 
committee of NADA, calling upon 
every automobile dealer in the 
country to support the movement 
and enlist the aid and co-opera- 
tion of their communities in for- 
warding appeals to their congress- 
men for revision of the labor act. 

Object of the campaign is to pro- 
vide adequate protective measures 
in the law so that innocent third 
parties will not be endangered by 
labor disputes in which they have 
no part. 

“The Chrysler strike fully demon- 
strated the need for provisions in 
the act to prevent a recurrence of 
the situation in which the dealers 
found themselves,” explained Hor- 
ner. 


“Automobile dealers operate un- 
der a franchise arrangement with 
the manufacturer which generally 
requires them to handle and sell 
that manufacturer’s products ex- 
clusively. When their source of 
supply is curtailed or shut off al- 
together, their entire livelihood and 
investment in buildings and equip- 
ment are threatened. They are 
powerless to go elsewhere for their 
merchandise so they can recoup 
their losses.” 


Copies of the resolution have 
been transmitted to President 
Roosevelt, -the secretary of labor, 
and members of Congress, request- 
ing them to provide the necessary 
relief and protection. In addition, 
copies have been sent to all 
national and local trade associa- 
tions, civic clubs, patriotic so- 
cieties and churches, asking their 
co-operation in this movement to 
prevent further abuses of the la- 
bor act and losses of earnings to 
workers. 


Car Shipments 


By Rail Seen 
Increasing 35% 


DETROIT.—Shipment of new 
automobiles during the first quar- 
ter of 1940 will offer railroads an 
increase of 35 percent in tonnage 
over the similar period last year, 
according to an estimate by the 
traffic department of the Automo- 
bile Manufacturers Assn. 

The estimate was made for the 
car service division of the Assn. 
of American Railroads, and indi- 
cates that 86,798 freight cars will 
be required to move this tonnage 
by rail. 

In 1938 carloadings of passenger 
cars and trucks totaled 224,955, and 
in 1939 it jumped to approximately 
313,000, according to the AMA. 

Total number of carloads of all 
automotive freight shipped by rail 
during 1939, including highway 
materials, is estimated by AMA at 
3,460,000. In 1938 the motor car in- 
dustry and allied industries ac- 
counted for 14.6 percent of the en- 
tire railroad freight business. 


1939 Fuel Prices 


Lowest Since 1933 
WASHINGTON.—During 1939 
American motorists paid less for 
their gasoline than in any year 
since 1938, a survey reveals. The 
average retail price of gasoline 
throughout the United States 
this year has averaged 13.30 
cents a gallon. 

This is identical with the 1932 
average on the basis of gasoline 
prices in 50 representative cities. 
Taxes averaged 5.33 cents a 
gallon this year, making the 
average cost of gas to the con- 
sumer 18.74 cents a gallon. 
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Texas Group 


By J. A. Webb 
Staff Correspondent 

DALLAS, Tex.—Assisted by in- 
vestigators from the state board of 
insurance commissioners and the 
attorney general’s department, the 
House committee making a study 
of the insurance rate-making set- 
ups in Texas have concluded in- 
quiries at Dallas, Houston and 
other large cities on the relation 
between automobile financing and 
automobile insurance, and is now 
formulating its reports and recom- 
mendations covering its findings. 

Alfred Petsch, member of the 
House group has already stated he 
will ask the next session of the 
legislature to enact laws com- 
pletely divorcing automobile financ- 
ing from the insurance business. 
The committee, it is understood, 
will ask the state board of insur- 
ance commissioners to promulgate 
some regulations through which 
the owner of an automobile, new 
or used, bought on the installment 
plan, may designate his own in- 
surance carrier. 


It is claimed under the present setup 
in Texas the automobile buyer, in 
most cases, has no voice in the selec- 


tion of the insurance company to 
carry the fire, theft and collision risks, 


and in some instances never sees the 
insurance policy. It is charged that 
finance companies name the insur- 
ance carrier, amount of insurance to 


be carried, amount of premiums, fig- 
ure the premiums in the price of the 


car, and distribute the entire amount 
over the desired period of months. It 


is also charged that either the finance 
company, or the dealer, is paid the 
regular agent’s commission on the 
premium charged to the car buyer. 


The investigators, it is said, found 
no way to deal with the matter under 


Chrysler Eight 
Sales Showing 


Big Increase 


DETROIT.—One of the interest- 
ing features of the brisk demand 
for 1940 Chryslers is the fact that 
the eight-cylinder cars are rapidly 
growing in popularity, it is re- 
ported. 

Twenty-eight percent of the or- 
ders on hand as of Dec. 15 were 
for cars of this type, which in- 
cludes the Traveler, New Yorker, 
Saratoga and Crown Imperial. 
Last year the company sold 17% 
percent of eights, making the 
present figure an increase of al- 
most 50 percent in the quota. 

The Chrysler Fluid Drive is like- 
wise growing in popularity, it is 
reported. Orders on hand show 
that in the Traveler line about 80 
percent of the purchasers specify 
this feature and in the Saratoga 
and New Yorker about 90 percent. 
It is standard equipment on the 
Crown Imperial. 


Wage Dividend Set 


WEST ALLIS, Wis.— Kearney & 
Trecker Corp., machine tool manu- 
facturers, has inaugurated a monthly 
wage dividend program for employes 
with first checks under the plan dis- 
tributed Jan. 10 to 1,268 shop and 


office emp:oyes. 








NEW STATION WAGON added to the 1940 line of Oldsmobile cars. Powered 
by a 95-horsepower engine, the new model is introduced on the chassis of Olds- 
mobile’s low-priced Series 60 and has an overall length of more than 201 inches. 
Virtually all of the safety and comfort features included in Oldsmobile’s pas- 
senger-car line for 1910 have been incorporated in this new model. The station 
wagon accommodates eight passengers and offers large luggage space. 


Of Finance-Insurance Setup 





Oldsmobile Adds 
Station Wagon to 
Its 1940 Offering 


LANSING.—A new station 
has been added to Oldsmobile's" 
ferings for 1940, it is annowna 
by D. E. Ralston, genera] Sales 
manager. 


Introduced on _ the “Dri 
Oldsmobile Series Sixty. pried 
with an overall length of mo 
than 201 inches, the new station 
wagon offers accommodations for 
eight passengers, including the 
driver. A large space for baggage 
is also provided. The body fram, 
is of specially selected white 
with hardwood body panels in wal. 
nut finish. 


The four-door body st le, wi i 
window regulators in each dont oS in 
a feature. Quadri-Coil springing 'riodical: 
four-way stabilization with knee. rpresente 
action front wheels, large low. hires are | 
pressure tires contribute to greater |orted di: 
riding comfort. races, sl 


Oldsmobile’s Hydra-Matic Driv, |onducted 
will be available on the new stg, (Day, July 
tion wagon at extra cost. The all. jother inte 
silent synchro-mesh transmission} In the 
with handi-shift gear control, wil [Firestone 
be standard equipment. that the 

The spare wheel and tire, with [Save 25 
metal cover, are mounted on th jfirestone 
tail gate. The rear seats are easily Quality 
removed when additional luggag |Priced to 
room is required. The front seat js example, 
adjustable. sizes and 

While Deauville Tan is to be the }!80.” T! 
standard color, the new station |“° —_ 
wagon will be available in several 600-16 c 
color options at no extra cost, in- }”° ae 
cluding Egyptian Ivory, Cherbourg m180, an 


Blue, Catalina G : vertised p 
Green. —— no saving 
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Ends Probe 


the present Texas laws, other than 
under a section of the insurance code 


which provides that the “property 
owner must have the right to name 


his own insurance carrier” in connec- 
tion with writing of insurance on prop- 


erty upon which he gives liens or 
mortgages. 


The investigators were of the 
opinion that no anti-trust law is 
being violated, and it is presumed 
the attorney general’s department 
concurred in that opinion, since the 
finance companies have no insur- 
ance agreement with more than 
one insurance company. They held 
the finance company would have 
to have agreements with more 
than one insurance company to 
violate the Texas anti-trust laws. 
Nor did they believe there was any 
violation of the laws in a finance 
company organizing its own insur- 
ance company and having the 
business on cars it sells written in 
that company. 


From that, it appears little if 
anything, will be done about the 
automobile finance-insurance situa- 
tion in Texas until after the next 
session of the legislature which 
meets in 1941. 


If the state insurance company 
should decide the finance com- 
panies are in the insurance busi- 
ness and are writing business in 
Texas without a permit, the penalty 
would be only $100. The fine is so 
small, it is said, the finance com- 
panies, even if they are doing an 
insurance business, would prob- 
ably pay it and go on writing the 
business. 


Another angle of the automobile 
finance business studied by the 
probers is that of having automo- 
bile finance notes payable in some 
city other than that of the resi- 
dence of the car buyer, and the 
contract agreement that any suit 
on the note may be away from his 
home town. It is understood spe- 
cial legislation may be sought on 
this question, legislation which will 
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AMARILLO, Tex.— Automobile fyour old 
comprise one of Amarillo’s biggest feharges t 
businesses — $2,500,000 a year—ift such 6 
survey by local automobile dealer [specified 
reveals. More than _ 1,500 local price’ w: 
people are dependent upon the feffect at 
business for their livelihood, not ftisement, 
including those who earn their finstead o 
livings in the automobile loans ani [The com; 
finance professions. alleged s 
The automobile industry proper, *gerated 
not including filling stations, ac fYowance 
cessory dealers and similar alliei }2 value 
businesses, has a monthly payrol fires. 
in Amarillo of $43,063. Members of | Goodye: 
the Amarillo Automobile Dealers fthat its “ 
Assn. have a payroll which includes ft a 50 
343 employes. These employes ané fstandard 
their dependents bring the ranks 
of those dependent upon the actual 
buying and selling of automobiles 
to 1,072 persons. 
Total cash outlay of the member Used 
dealers of the association is $9; 
435 per year. This total includes Ch 
salaries, purchases and taxes. To 
tal cash outlay for salaries M 
purchases in Amarillo each ye# 


provide that the notes must be : i | 
payable in the county where the | °Y automobile dealers -_ MINNIE 
buyer is a resident and that any | PUSinesses is $1,487,711, Beco). plity of 
suit on the notes must be filed in| ‘©, the association | meee to (eat law, 
that cout. rillo has a population of clos¢ “fig99 +, 

This undoubtedly would work a eeanen ee 




















hardship on the finance compan- ae 

ies in that it would require them Leases New Space | — 
to maintain branch offices in| _ NEW, YORK.—The New Jere © r a 
practically every county in the eere Ce ey has bee Salat a 
state. located at 160 Front St. enforcing 
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NEW PLYMOUTH PANEL DELIVERY. Mounted on the 117-inch d steeris 


‘‘Roadking” chassis, this model has individual coil front springs an lan F 
post gear shift as standard equipment. Another new Plymouth commercia de By purth 
the “Roadking” chassis is also announced—a 1940 “Utility Sedan’”—a light eee. 


livery vehicle quickly convertible for passenger use. 





t{[hree Major Tire M 


s |isleading Representations 


Are Alleged in Complaints 


lo 


:, special to Automotive News 
3 | WASHINGTON. — Three major 
Nee 4merican rubber tire manufac- 
Saley fates have been served by the 
federal Trade Commission with 
omplaints alleging misleading 
presentations in the sale of 
ies, according to an official FTC 
tatement last week. 


7. Respondents are the Firestone 
Ot lire & Rubber Co. and its sub- 
the |diary, Firestone Tire & Rubber 
»; the Goodyear Tire & Rubber 
», and the B. F. Goodrich Co. 
ah} the complaints allege that the 
‘Iinree companies conduct nation- 
vide tire sales through their deal- 
ws, causing advertisements to be 
saced in newspapers and other 
yeriodicals in which it is falsely 
presented that the respondents’ 
ires are being sold at various pur- 
ported discounts from the regular 
prices, Such sales usually being 
enducted just prior to Memorial 
sta. Pay, July 4, Labor Day and at 
all. other intervals. 
In the complaint against the 
will [Firestone companies, it is alleged 
that the respondents advertised: 
“ave 25 percent with the New 
the [Firestone Convoy Tire—New High 
asily (Quality at a New Low Price— 
gage [Priced to Save You Money.” For 
at ig example, in the advertised list of 
sizes and prices appears: “6.00-16— 
180.’ The complaint alleges that 
he standard list price of the 
500-16 “Convoy” tire in effect at 
the time of the advertisement was 


Ticed 
ASSis 


More 


with 


tion 
eral 


a $1180, and consequently the ad- 
van rertised price of $11.80 represented 


no saving whatever. 


It is alleged that the Firestone 
ompanies also advertised that 
their “Standard” tire was to be 
S ||old at a discount up to 50 per- 
rent; for example, the company 
advertises its 6.00-16 size tire at a 
price of $7.98 showing a saving of 
}§ | #537 as compared to the “former 
price” of $14.35 and “including 
ile fyour old tire.’ The complaint 
yest Icharges that this tire was not sold 
—aftt such discount or at the saving 
less fspecified because the “former 
price” was not the list price in 
the feffect at the time of the adver- 
not ftisement, and the saving was $2.37 
instead of $6.37 on that size tire. 
and {The complaint continues that the 
alleged savings were further ex- 
per, Pegerated in that they made no 
ac- Fllowance for the customary trade- 
lied #2 value of the customer’s old 
roll #tires. 
sof Goodyear allegedly advertised 
ers Fthat its “Pathfinder” tire was sold 
des fat a 50 percent saving from the 
and standard list price, when in fact, 
nks for example, the advertised sales 
ual Price of $7.98 for the 6.00-16 size 


“Used Car Law 
~| Challenged by 


«| Minn. Importer 


ied 
ng |, MINNEAPOLIS. — Constitution- 
md ity of the new Minnesota used 


ar law, which was passed by the 
bo 99 state legislature is being 
hallenged by R. H. Reese, of De- 
troit Lakes, Minn., importer of 
_ Psed automobiles for resale in 
r Minnesota, in an injunction action 
a rought against Mike Holm, sec- 
retary of state, who has charge of 
—ftforcing the law. A hearing was 


meld Friday in federal district 
; fcourt. 
" , Under the law, dealers who 
= —Pting automobiles from other 


n plates into Minnesota for resale, 
eaet deposit with the State of 
‘| Innesota a surety bond in the 
, full amount of sale price of each 

eater vehicle but not to exceed 
ee of $1,000 plus a filing fee 


At a previous hearing, conducted 

before a three-judge court, the 
pane asked for dismissal of the 
ase on the contention that the 
ederal court does not have juris- 
ren The state lost’ its motion 
with the result that the new hear- 
s #8 was scheduled. 





yr ourth Dimension, a regular feature 
ni ve. Wemhoff, offers news of auto- 
“Olive advertising. 
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tire represented a saving of 22.89 
percent rather than 50 percent, and 
the advertised saving made no al- 
lowance for usual and customary 
trade-in value of used tires which 
would further have reduced the 
actual saving to 14.38 percent in- 
stead of 50 percent, it is charged. 

On its “G-3 All Weather Tire,” 
the respondent allegedly adver- 
tised a 25 percent discount when 
in fact the customary used tire 
allowance was not granted, which 
would have made the saving only 
16.8 percent instead of 25 percent, 
it is charged. 

Goodrich is alleged to have ad- 
vertised a saving of 50 percent on 
its fourth line “Commander” tires, 
when in fact, such saving was 
based on the list price of its first- 
line tires, it is charged. The sav- 


ing was 22.89 percent rather than 


50 percent of the list price of the 
“Commander” tire, with no used 
tire allowance, and with such al- 
lowance would have been only 
14.38 percent, according to the 
complaint. 

The respondent allegedly repre- 
sented that all grades of its tires 
were sold upon the basis of two 
tires for the price of one. However, 
only the “Commander” tire was 
sold under this advertisement but 
not upon the basis of two tires for 
the price of one, but instead two 
Commander tires were sold for the 
price of one first-line tire with no 
allowance for used tires, it is 
charged. Consequently, the saving 
to the purchaser was only 14.38 
percent instead of 50 percent as 
would appear from the respondent’s 
advertisement, after taking into 
consideration the usual and cus- 
tomary trade-in value of used 
tires, the complaint says. 


Alleging violation of the Federal 
Trade Commission Act, the com- 
plaints grant the respondents 20 
days for filing answers. 
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akers Accused of FTC Violations 
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Pontiac Dealers Are Called 
To Regular Monthly Session 


PONTIAC.—Representative Pon- 
tiac dealers from each of the 
company’s 23 zones will attend the 
regular monthly dealer merchan- 
dising meeting at the factory of- 
fices Monday and Tuesday of this 
week. 

Company policies for the ensu- 
ing year will be discussed with D. 
U. Bathrick, general sales man- 
ager, and other executives and de- 
partment heads. 


Discussions of all important 
phases of the business, including 
advertising, sales promotion, used 
cars, business management, serv- 
ice and parts and accessories, will 
be held under the direction of the 
various department heads. 

With almost a 50 percent in- 
crease in advertising schedules 
during the first few months of 


1940, considerable time will be 
devoted to a general discussion of 
copy, layouts and advertising 
themes, it is pointed out by F. A. 
Berend, advertising manager, who 
will head up this part of the pro- 
gram. 

There will be a trip through the 
Pontiac plants, following which 
General Manager H. J. Klingler, 
Chief Engineer B. H. Anibal, and 
General Manufacturing Manager, 
P. H. MacGregor, will participate 
in a discussion of design and pro- 
duction. A banquet will be held at 
the Statler Hotel, Detroit, Monday 
evening. 

On Wednesday Pontiac’s four re- 
gional managers and one zone 
manager from each region will ar- 
rive for the monthly regional pro- 
jection meeting. 





A Hyatt Combination 


take angular and radial 
loads as they come... 
assure longer, smoother, 


ROLLER 


For Quiet Operation 
... Plus Customer Satisfaction! 


Chosen not because of any personal 
whims, but because exacting automotive 
design engineers know from test and 
performance that Hyatt Quiet Roller 
Bearings are best fitted for the applica- 
tions to which they are assigned. Hyatts 





BEAR I 


quieter life . . . that’s why each year 
millions of these Hyatt Quiet Roller 
Bearings are applied to new cars, trucks, 
and buses for greater customer satisfac- 
tion. Hyatt Bearings Division, General 
Motors Sales Corporation, Harrison, 





New Jersey; Chicago, 
Pittsburgh, Detroit and 
San Francisco. 
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orner Outlines Program for NADA’s ConventiojMo 





New Legislation Opposed 


By San Francisco Dealers 


By Chris Sinsabaugh 

Editor, Automotive News 
SAN FRANCISCO.— With the 
annual meeting of the National 
Automobile Dealers Assn. in Wash- 
ington so close at hand, the dec- 
laration made last week by mem- 
bers of the executive committee of 
the San Francisco Motor Car 
Dealers Assn. is significant of the 
stand that will be taken by them 
when the NADA starts talking on 
its program for the current year. 


The executive committee went 


AISI Sets Meeting 


NEW YORK.—American Iron and 
Steel Institute will conduct its 49th 
general meeting on Thursday, May 23, 
at the Waldorf-Astoria hotel here. At- 
tendance at all sessions of the con- 
clave will again be restricted to the 
institute’s individual members. 











on record as opposing any pro- 
gram which would impose further 
legislative restrictions on business 
and businessmen generally. Of- 
ficials of the San Francisco or- 
ganization declared that legisla- 
tion already enacted had proved 
not only burdensome and of ques- 
tionable benefit, but had also ma- 
terially increased the cost of doing 
business. 

Members of the San Francisco 
association further expressed 
themselves as believing in the ef- 
fectiveness of the conference table 
method rather than legislation de- 
signed to equalize the business 
ability of merchants generally. It 
was the consensus of opinion 
among this group that dealers, 
representing the various manufac- 
turers, could more nearly ac- 


ee 


, for Pride and Performance 


complish their ends by frank dis- 
cussions with their respective fac- 
tories, rather than attempting to 
enact blanket legislation applicable 
to all when conditions generally do 
not warrant such a course. 

As illustrative of this position, 
dealers cited the unusual improve- 
ments which have been shown in 
factory dealer relations during the 
past two or three years, including, 
among other things, factory con- 
tracts of a more equitable nature. 


Fram Corp. New Name 


Of Fleming Mfg. Co. 


EAST PROVIDENCE, R. I— 
Fleming Mfg. Co., manufacturer of 
the Fram Oil and Motor Cleaner 
and the Fram Crankcase Hydro- 
Vent, becomes the Fram Corp. 

No change, other than that of 
name, is involved. 


Fourth Dimension, a regular feature 
by Pete Wemhoff, offers news of auto- 
motive advertising. 
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For six years, it has been Pontiac’s basic policy to give 
Pontiac dealers as an important part of the Pontiac 
line, a low-priced car of extraordinary appearance, 
exceptional quality and outstanding value. This year, 
that policy has reached its fullest expression in the 
Special Six—a big, sensationally styled car which is 


Sviiac 


Donald Richberg Is Added \War 


To Speaker List for Meeting Be 


(Continued from Page 1) 


author of the Robinson-Patman 
Act. . 

Five special events are listed on 
the program. They include an Old 
Timers Award, to be given the 
delegate at the convention who 
shows the longest record of con- 
tinuous service as an automobile 
dealer; oyster and beer supper 
given by the CIT Corp.; compli- 
mentary luncheon given by the 
Universal Underwriters, Kansas 
City, Mo.; complimentary luncheon 
sponsored by the Washington 
Automotive Trade Assn., and a 
bridge luncheon given by the 
Commercial Credit Co. in honor of 
the visiting ladies. 

Theme of the convention, accord- 
ing to Stanley H. Horner, NADA 
president, “pre-supposes that the 
membership will give consideration 


oa ee RR rR + rene ap ge -~- 


A low-priced car 


fine-car == 
name : 


“A 


A ; 


available in six body types. Already sales are proving 
beyond any question that America has a special pref- 
erence for a low-priced car with a fine-car name. In a 
few scattered localities, Pontiac dealerships are available. 
If you are interested, please write D. U. Bathrick, General 
Sales Manager, Pontiac Motor Division, Pontiac, Mich. 





SPECIAL SIX 
DE LUXE six 
DE LUXE EIGHT 
TORPEDO EIGHT 


for Profit and Permanence 








































By 
to the course they will ado t | St 
the coming year to achieve tp, Jsecial to Av 
objectives. There are two meth{ MONTRE 


available—one to follow the pmdar sales 
ent method of striving for betjsjyomise of 
conditions through continued p,| cording | 
tests and requests upon the map,jations ar 
facturer, or the alternative of Jyar mone 
more direct route by seeking g4|sould be : 
eral legislation. “Tooth 1938 
“It is only as a last resort ¢yfiwo last Ww 
any group of business men gud The tren 
to correct their problems by lepulgard the 
lation. In the case of the auto, fiction alr 
bile industry, after 40 years of »|at inquiri 
istence, it has either been unyg}tmat there 
ing or unable to correct the abypdchasing P' 
that have grown up within ,J(anadian : 
ranks, and the acute situation | From th 
which it finds itself demands , tilities in F 
licing by some agency that has thin Decemb 
power of enforcement,” Hor» 





niew war 
said. tually got 
Ever since it was organized ggarting of 


years ago, the National Autom the Domi 
bile Dealers Assn. has Pursued gery prope! 
policy of meeting the industyffict, one 

problems through co-operation gemploymer 
all divisions within the industy|buying of 
This policy has been genergh dividual. 

described as ‘the conference tabi] In talki 
method, which obviously calls Montreal : 
industry co-operation without ou] in the wa} 
side intervention. Year after ys or three 3 
the same appeals have been milter mont 
to the manufacturers to off insofa 
their practices with dealers so thmobiles w 
the retailing division of the isin general 
dustry could conduct its businglfore they | 
without constant threat of failmjmotoring, 
but no real results have been #summer ii 


tained. sales orga 
Adopts Militant Program jmonth of 
“Finally, at the convention if Today, 


San Francisco in April, NaADijtives said 
adopted a more militant progral quiet seas 
The convention instructed the dment of 
ficers of the association to prepaigems bo 
an equitable contract that governme! 
meet the needs of the dealers, aj ———— 
submit it to the manufactura 
The fundamental principles wh 
would be essential in such ac 
tract were stated in specific m 
posals made to all manufactur 
but to date, there have been Of C 
assurances that the proposals 
be accepted, and now NADA# CINCHER 
carrying out further instructimj grove, lo 
given at the convention—that ij Westingh 
to prepare a federal bill for 
mission to Congress which 
serve to make unlawful the 
fair practices which now exit 
Horner asserted. “This prop 
federal bill will be submitted 
the membership at the forth 
ing convention, and it will be 
the members to decide what ® 
tion shall be taken and how NA 
shall proceed. 
“It is clear from this review 
the situation that our procedi 


Cosg 


Mant 





has not been hasty. It fol] Ro, Co 
years of study of conditions wit 

tend to grow no better. Legislatij tion, and 
is by no means the cure-all of the pr 
business evils, but we do know tithe man 
law and order have been a stabilj tion, con 
ing influence in both social # President 
industrial affairs, and we do | Cosgro 
that in our own industry, 4 will be 
manufacturers have acceded 9 engineeri 
government demands when ‘tion and 
have not done so with their 4] automobi 
ers. Our whole democratic sys tors, ra 
is based upon government of ls ranges, 
—not of men. ironers. 

‘FTC Left No Doubt’ 

“The desire of NADA is nt? ATA ¢ 
place control of the automobile! I 
dustry in government hands, ! 8 
rather to enact legislation dire] WASH 
at practices which have been its staff 
structive to the dealer and uil{by the , 
to the public. In this, we are in the p 
lowing the recommendations of % who has 
Federal Trade Commission, wi to Charl 
report of its investigation left of the 
doubt that remedial action | Singer 
necessary. oe 

“Whatever legislative propel] tal 
are framed at the conven a 
would receive due consideratiot toward 4 
Congress before they went into® 


fect. Our part is entirely the Ji. 
come of a program which N. 
has been compelled to 


through failure of the manu in 


turers to co-operate, and D9} qo) 
sarily, further study will havé pointed 
be made so that the final bill 8) Sor. as 


the public as well as the indust 
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Montreal Dealers Expect Sizable Gain in ’40 Sales 


War Money in Circulation 


0 

By Roy Carmichael 

‘ Staff Correspondent 

h special to Automotive News 

“| MONTREAL.—Montreal’s motor 

wiar sales in 1940 already show 

ettey promise of being in top figures, 
mjgccording to dealers. Sales organi- 

»iations are optimistic and, with 

of rar money in 4 circulation, 1940 

‘fajnould be a big improvement over 
jth 1938 and 1939, although these 

,jtwo last were by no means bad. 


sekd The trend this year will be to- 
legslgard the better class car—a pre- 
omsdiction already borne out by pres- 
fejeat inquiries for spring deliveries. 
1wyjThat there will be a higher pur- 
busd chasing power with the average 
1 Canadian seems certain. 

nif From the breaking out of hos- 
} Pitilities in Europe to the first weeks 
8ttlin December there had been very 
mmelfew war contracts that had ac- 
tually got under way but, with the 
d tistarting of another year and, with 
omjthe Dominion’s financial machin- 
eddery properly geared for the con- 
tryjfict, one may look for increased 
n @employment and decidedly better 
injbuying on the part of the in- 
dividual. 

In talking with dealers in the 
Montreal area one fact stands out 
in the way of sales these past two 
ior three years: formerly the win- 
mater months in this latitude were 
of insofar as demand for auto- 
tj mobiles was concerned; the public 
in general waited until March be- 
wai fore they thought very much about 
mjmotoring, or preparing for the 
summer in this respect. Heads of 
sales organizations often spent the 
month of January on holiday. 

ni Today, these same _ representa- 
Witives said that Montreal has no 
quiet season and at the commence- 
ment of this year, their opinion 
wems borne out. By February, 
wagovernment purchasing of motor 
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(Cosgrove Directs 
» Manufacturing Div. 


‘40f Crosley Corp. 


A CINCINNATI.—Raymond C. Cos- 
uml grove, long associated with the 
ti Westinghouse Electric and Mfg. 
Co., becomes a 
vice-president of 
the Crosley Corp. 
and general man- 
ager of the 
manufacturing di- 
vision, it is an- 
nounced by 
Powel Crosley 
jr., president. 
Crosley remains 
ny active in his di- 
rection of the 
“ R.C. Cosgrove general policies 
. of the corpora- 
tion, and Lewis M. Crosley, brother 
of the president and long active in 
management of the corpora- 
tion, continues as executive vice- 
president. 
Cosgrove, in his new affiliation, 
“Will be in direct charge of the 
"engineering, production, distribu- 
ig tion and sale of the new Crosley 
4 2utomobile, Shelvador refrigera- 
tors, radios, electric and gas 
mtanges, washing machines and 
ironers. 


‘1ATA Operations Staff 
: Is Joined by Singer 
, WASHINGTON.—An addition to 
#7 its staff was announced last week 
by the American Trucking Assns. 
the person of Frank N. Singer, 
Who has been appointed assistant 
wq to Charles G. Morgan jr., manager 
4 Of the division of operations. 
ger’s experience covers in- 
tion of maintenance systems 
for truck fleets and maintenance 
4 *Upervision of a fleet of 200 trucks. 
@ His ATA duties will be directed 
@ toward developing the recently 
tice safety and operations serv- 





Names Sales Rep. 

Cf caULWAUKEE. — N. E. MacEwan, 

. Donat Motors bullding, has been ap- 
t nted by Stolper Steel Products 


orp. sale i 
4 Detroit — Ss representative in the 


nf Boosts Purchasing Power 


vehicles for troop purposes is ex- 
pected to be augmented and this 


momentum will add a filip to car|” 


buying by the Canadian citizen. 

Certain districts of the Montreal 
area, where are situated the heavy 
industries and the large employers 
of labor, should show a greater 
degree of improvement in sales in 
1940 than 1939. 

While actual figures are not yet 
available, it is estimated that 
Canadians bought over 90,000 new 
cars in 1939 and exports of 
Canadian cars reached the neigh- 
borhood of 55,000. In all directions, 
it is agreed that more cars should 
be sold in Canada in 1940, but that 
exports will be sharply cut owing 
to war conditions in Europe and 
a probable lessened demand from 
the Antipodes. Government orders 
will, however, take up some of the 
export slack. 





Texas Gasoline 
Tax Collections 
Easily Top 1938 


AUSTIN, Tex.—Net gasoline tax 
collections in Texas for 1939 were 
$45,196,470, an increase of $2,458,- 
255 over 1938, it is announced by 
Comptroller George H. Sheppard. 

Gross gasoline tax collections 
last year at four cents a gallon 
aggregated $52,549,498 but refunds 
of $7,353,028 pulled down the net 
income. Refunds the preceding. 
year were $6,825,279, leaving net 
collections $42,738,214. 

It was noted that the mild win- 
ter and more stringent tax collec- 
tions brought a total of $4,186,514 
in December, which was an in- 
crease of $84,464 over the same 


month of 1938. 
Offers New Nibbler 
CHICAGO.—A small, portable elec- 
tric Nibbler for cutting all kinds of 
sheet metal ust been introduced 
oy the Independent Pneumatic Tool 
0. 


BATHING BEAUTIES, long employed to lure the winter-weary public to 
southern vacation spots, have now been set to work by motor manufacturers 


winter months. To dramatize Nash’s ‘‘weather 
or winter driving, Nash dealers throughout the 
doors of demonstrator cars with sheets of trans- 
artment with =e beauties. As 
in this case is 72 degrees, 


to help stimulate car sales durin 
eye” system of conditioned air 
country are replacing the rear 

arent plastic, and eye-filling the rear com 
the inset shows, the temperature within the car 
despite the blustery weather outside. 

















By Bell System Teletypewriter Service, modern business 
flashes messages instantly, in typewritten form between 
two or more points any distance apart. Carbon copies 
provide complete records for filing and routing. 


In “talking in type,” eyes take the place of ears. All that 
is said is put down in black and white. Shipping instruc- 
tions or intricate specifications speed accurately from sales 
branch to factory. Misunderstandings are minimized. 





The teletypewriter flashes typewritten figures as well as 
words. On your own company forms, your operator can 
fill in details of prices, terms, and quantities, with copies 
for shipping, credit, billing, and other departments. 
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(44) TELETYPEWRITER SERVICE 


LA 


BELL SYSTEM 
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A Bell System representative (call him through your local telephone office) 
will be glad to tell you about Teletypewriter Service. 
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International to Expand 


Its Facilities at Camden 

CAMDEN, N. J.—Plans for ex- 
pansion of the facilities here of 
International Truck division of the 
International Harvester Co. have 
been announced through George S. 
Dickinson, local manager. 

The concern, it was revealed, has 
purchased the building it has been 









occupying at Airport Circle and 
an adjoining lot, 80 by 150 feet, on 
which the company anticipates 
building an extension, increasing 
floor space from 12,000 square feet 
to approximately 25,000. Dickinson 
said the enlarged space was re- 
quired to keep in step with the 
firm’s truck business growth in 
this area. 
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GREAT AMERICANS AT HOME 


NO. I—FOOD MAGNATE 





AT BUSINESS spends morning searching 
for cause of discontent in battery of 
electrified milk producers ... finds it 
and credits discovery to chief vet... 








whether it’s Foods... or Autos! 


Maybe you don’t think you can cook better than your wife 
can ... Maybe you don’t think about cooking at all. 


But, whatever it is, there’s something in your home that 
gives you your big interest in life—whether your days are 
spent manufacturing automobiles or planning drives for 
better dealers. While you’re thinking about your wife and 
what she wants out of life—she is making her purchases 
with you or the children in the back of her mind. 


That is what makes the men-and-women readership 
of The American Home so vitally important in today’s 
sales planning. Here is a magazine with more editorial 
ideas on living. They earned for The American Home in 
1939, advertising contracts from such automotive leaders 
as Ford, Chrysler and Plymouth, Hudson, Nash and The 
Goodyear Tire & Rubber Co. 


With over half of its homes in the executive-proprietor- 
professional group, The American Home has proportion- 
ately more readership in families with incomes over $20 
a week than any other major magazine. (Srarcu). (They 
can—and do—afford new automobiles). 


Should be a good market-place to display your own 
automobiles, or other contributions, to better living ... 
shouldn’t it? 


THE PRIMARY HOMEMAKER MARKET IS ONLY 
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50,000 FAMILIES LIVE BY 


TN MERICAN HOME 


THE MARKET-PLACE FOR IDEAS ON LIVING 





HERE IS A SIMPLE demonstration 
of the smoothness of the Superfinished 
parts used in Chrysler cars. A ping 
pong ball is cemented into the trumpet 
of an ordinary stethoscope and the ball 
is then rubbed over the surfaces of 
various pieces of metal. When it comes 
in contact with a Superfinished sur- 
face, hardly any sound results, it is 
said. But on even the best surfaces 
achieved by other processes, it is rela- 
tively loud. 


‘High Pressure’ 
Selling Is Dead, 
Moock Tells NAM 


BOSTON.—Harry G. Moock, 
vice-president of Plymouth, gave 
one of the principal addresses at 
the annual meeting of the National 
Assn. of Manufacturers here last 
week. 

Moock told the 500 executives 
that the age of “high pressure” 
was as dead as a dodo. “Now that 
the times are favorable for inten- 
sive selling, remember this: It is 
far more important to make a 
customer than to make a sale,” he 
said. “Do not be fooled by more 
active buying into thinking that 
the day of the super salesman is 
back. Successful selling today is 
merely helping the purchaser to 
buy intelligently.” 

Moock predicted the third best 
first quarter in history for the 
automotive industry for this year. 
Production, sales and wages are 
up, he declared. He urged sales- 
men to consolidate this improve- 
ment in business with sales in 
every line of merchandise. 

Arriving in Boston a day ahead 
of the meeting, Moock was able 
to discuss with regional managers 
and distributors of Chrysler, 
De Soto, Dodge and Plymouth 
cars, conditions at Detroit. He told 
them that production was now at 
its peak in all plants and the back- 
log of orders held up by the strike 
was being rapidly cut down 
through use of all means of trans- 
portation to meet dealer demands. 


Louisville Sales 
Show 63% Gain 


LOUISVILLE. — Louisville and 
Jefferson county sold nearly 63 per- 
cent more automobiles in 1939 than 
the year before. Truck gain was 36 
percent. 

Passenger car sales were 8,570, 
an increase of 3,297. Truck sales 
were 1,323, an increase of 348. To- 
tal sales were 9,893 for 1939 as 
compared to 6,348 the previous 
year. 


New Ford Plant Head 
Greeted in St. Louis 


ST. LOUIS.—Departure of Milton 
N. Johnson, manager of the Ford 
plant here, for Minneapolis and 
the arrival of his successor, Ira B. 
Groves from Long Beach, Calif,, 
was the signal for a series of 
luncheons and meetings during 
which KMOX, the local outlet for 
CBS, gave a farewell party for 
Johnson. Groves met about 200 St. 
Louisans in various lines. 

Groves was introduced to his St. 
Louis dealer organization, com- 
posed of dealers from metropolitan 
St. Louis, Southern [Illinois and 
Eastern Missouri, by Johnson at a 
dinner and meeting held at Hotel 
Jefferson with approximately 300 
in attendance. 








To feel the pulse of the industry, 
consistent reading of Automotive News 
is a necessity. 
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Tribute 

American Screw Co., of Provi- 
dence, R. I., will be honored by the 
Advertising Club of Boston at its 
Tuesday luncheon Jan. 23. General 
sales manager of the company, C. 
O. “Doc” Drayton, will be guest 
speaker, discussing the advertising 
and merchandising campaign of 
Phillips recessed head screw. 

Drayton will discuss the com- 
pany’s advertising which recently 
won first award in the fabricating 
parts: class at the National In- 
dustrial Advertisers Assn. conven- 
tion, held in New York. 


Color 

Bakelite Corp., a unit of Union 
Carbide and Carbon Corp., has an- 
nounced it will use full color in 
1940 advertising to illustrate some 
of its products. 

Schedule includes specialized 
campaigns in the electrical, auto- 
motive, chemical, radio, mechani- 
cal, plastics, paint, abrasive and 


Ohio Dealers Get 
Makers’ Promise 


On Bids in State 


COLUMBUS, O.—Assurance of 
co-operation with the association 
and with their dealers in the fu- 
ture has been given by practically 
every manufacturer of automobiles 
and trucks, as the result of the 
recent protest sent out by the Ohio 
Automotive Assn. against the prac- 
tice of manufacturers entering into 
direct competition with dealers in 
the matter of bidding for business 
from the state of Ohio. 

Verna P. Conner, general man- 
ager of the state association, states 
that the assurances received from 
the manufacturers gives reason to 
believe that no further competition 
of this character will be met by 
dealers bidding for state business. 
A number of the manufacturers 
assured the association that they 
had not entered into any com- 
petition of this kind with their 
dealer representatives. 

H. L. Taylor, president of the 
OAA, has called a meeting of the 
board of trustees of the associa- 
tion to be held at the Neil House 
in Columbus on Jan. 17. In addi- 
tion to the transaction of routine 
business, the membership, finance 
and legislative committees for the 
present year will be announced. 


N. J. Plans Super Road 


To Alleviate Congestion 

TRENTON, N. J.—Marking an- 
other step in the program to al- 
leviate heavy North Jersey traffic 
congestion through highway im- 
provements, State Highway Com- 
missioner E. Donald Sterner has 
announced his authorization of 
preparation of final plans for con- 
struction of an eight lane super- 
highway along the present align- 
ment of Route 25 (U. S. 1) in 
Newark. 




























































The News of Automotive Advertising —_ 
By Pete Wembhoff 
Audiences a ao Class publ. 
Rate of audience accumulation iy — f ele Ag Foe Rick 
over a period of time—believed to € account, 
be first time such facts have been Chatter 
available about any type of adver- Chri B 
tising medium—is unfolded in Re-| .° risty Borth, formerly of Times] GEN. 1 
port No. 3 of Life’s “Continuing | editorial office in Detroit, is author| - Chevt 
Study of Magazine Audiences,” |f “Pioneers of Plenty” (Dou)! paick 
just off the press. Difficulties en-|44y, Doran), dealing with ch} ponti 
countered in finding method to| Murgy Hazard Advertisiny oldsn 
measure this accumulation are ex- Corp., New York, handling adver. 
plained in the 36-page heavily- | tising for Bantam Bearings Cy RD 
bound report. a! Richfield Oil Corp. bankrojj;,, Ford! 
In addition to showing the | “Confidentially Yours” every Sit] Meret 
numerical strength of a maga- | urday eveing over 28 Mutual s,. . 
zine audience (as noted in the | tions. .. . This mugg fathereg jj, aRYS 
previous two reports), Life’s | second offspring and first da 
latest report also reveals the = ter, Nancy Ann, Jan. 9 in Detroit Py 
lectivity of a magazine’s audi- Sl Dodgt 
ence—i.e., how each individual N Y Sal es T oi 
magazine —_ 7 distributed e ° ax ayDsO 
among the different age groups. 
Current report is ao = com- Proposal Seen fy 
pleted interviews w ’ per- pa 
sons and — —"s by age Dead This Year ee 
roups, audiences y economic ; WILL 
level, audiences by sex, audiences (‘ae Be , a ¥.—With leaden] BANTA 
by city-size and geographical sec- |° e hot ican majority sec. ma 
tions, audiences by gas, electricity, ing a : ae and harmonious 9. HUPM 
etc., audiences by car ownership, cane - he aig State legis). MISCE] 
plus an appendix giving explana- ure, aiming for Mar. 15 adjoun. 101! 
tions of the research committee’s ment, proposals for statewide 
previous reports. +g a are reported heade| ‘Revise 


The sales tax issue, which lay 
year split the majority and pp. 
longed the session, is not even e. 
pected to emerge from commits * 
in the present lawmill. Indication; KR 
are, however, that legislative ,y. 
thority will be granted for cop 
tinuance of the existing municipd 
sales tax in New York City. 

Shortly after the new sessin 
started here, a bill providing for; 
3 percent sales tax was introduca 
in both houses by Republica 
chairmen of the _ taxation com 
mittees, Senator William Bewly 
and Assemblyman Maurice Whit| @ 
ney. Both sponsors made it plain 
however, that they considered it 
passage extremely doubtful, Whit 
ney stating he introduced it “a 
request” and Bewley declaring k 
presented the measure “merely 
have it on hand if occasion arises’ 
Subsequent developments indicate 
it is virtually certain that this bil 
together with such other statewik 
sales tax proposals as may appew, 
will be buried in committee. 

Also among the early bills to & 
introduced in the new session wi 
a proposal for enactment of legis 
tion outlawing retail sales belo 
cost. Sponsored by Assemblyma 
Parsons, the measure is_backei b 
principally by small independet 
food and drug retailers, but it 
broad terms would affect all me 
chandising. A_ similar bill wi 
vetoed by Gov. Lehman last yea. 

Automotive groups already har 
begun a campaign urging discot 
tinuance beyond their June 30 & 
piration date of the third ail 
fourth cent of the state gasolix 
tax rate. In the opinion of mo 
observers here, however, budg} Lin 
requirements will be such as 
virtually force extension of 
so-called “emergency” gasolitt 
imposts. 


United Motors Makes 


Four Personnel Change 

DETROIT.—W. N. Potter, s 
eral sales manager of United 
tors Service announces four Pf 
sonnel changes in assignment ! 
the organization. 

H. C. Nelson, central sales m# 
ager in the general offices becom 
merchandising manager of # 
accessories and radios; V. A. Du ‘i 
manager of the Detroit branch 
takes Nelson’s place as cen” 
sales manager in the genet 
offices; T. O. Warfield, merché 
dising manager of auto accessory Arkansas 
and radios, becomes manager 
the Detroit branch, while ©. 
Coker, assistant manager of 
Kansas City branch, becomes mé 


ager of the Omaha branch 
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Weekly Output Rat 


AN’s Production Estimate 
(U. S. and Canada Only) 
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WEE .6 
KS ENDED JAN. 13, JAN. Seni Jan 
Week Same Week Jan. to 

Week Ended _ to Jan.14 Jan. 13 

1939* Jan.6* Date* 1939* 1940* 
$3,858 36,115 82,479 65,400 82,479 
20,125 21,750 49,750 39,800 49,750 
4,983 6,417 12,946 9,127 12,946 
3,607 4,174 9,174 6,307 9,174 
4,173 4,049 9,149 8281 9,149 
965 7125 1,460 1,885 1,460 
28,460 19,967 44,667 41,595 44,667 
20,200 17,375 $8,875 35,650 38,875 
2510 2,035 4,535 4,595 4,535 
7150 557. «1,257 «1,850 =—:1,257 
20,330 19,135 42,945 38,880 42,945 
11,350 9,160 20,660 21,450 20,660 
5,980 6,260 14,010 11,990 14,010 
1,650 2,010 4470 2,965 4,470 
1,350 1,705 3805 2,475 3,805 
900 1,100 2,300 1,825 2,800 
1,322 + 2270 1,504 2,270 
1,524 1,159 2,695 3,085 2,695 
1,075 1,814 3814 1,000 3,814 
1,067 + 1,180 1,000 1,180 
60 64 64 120 64 
115 + $ 310 t 
$ ¢ $ 80 i 
5,400 6,100 13,900 12,650 13,900 
Ds kxccincesveee 110,860 89,106 85,454 196,314 167,449 196,314 


'»|Automotive Exports Show 
Slight Increase in November 
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Special to Automotive News 
WASHINGTON. — Automotive 
products exported from the United 
States during November’ were 
valued at $20,578,349, a slight in- 
crease over the October figure of 
$20,067,040, according to the auto- 
motive trade division of the U. S. 
department of commerce. The to- 
tal, however, was 21 percent under 
the $26,229,464 recorded in No- 
vember, 1938, it is pointed out. 
Foreign shipments during No- 
vember included 10,560 passenger 
cars, valued at $6,240,988, compared 
with 9,318 valued at $5,842,470 dur- 
ing October; 8,976 trucks and buses 
valued at $4,688,910 compared with 
8655 and $4,661,029; and miscel- 
laneous automotive products 
valued at $9,648,451 compared with 

















Africa, Canada, and Argentina, 
were unchanged from October, 
with each of these countries show- 
ing improved purchases as com- 
pared with October. Brazil and 
Mexico were next in order of im- 
portance. A heavier foreign de- 
mand was noted for cars both in 
the low-priced category as well as 
in the price class of from $1,200 to 
$2,000. Exports of medium-priced 
cars and those in the most expen- 
sive bracket “over $2,000,” de- 
clined. 

In the truck field, British India 
represented the most important 
country of destination, followed by 
Belgium, Union of South Africa, 
Egypt and Brazil. Heavier ship- 
ments were in evidence in all 
classes with the exception of me- 
































Pace Is Expected 
To Continue for 


Several Weeks 


By Pete Wemhoff 
Associate Editor . 

DETROIT. — Resumption of op 
erations on a five-day basis sent 
car and truck production above 
the 100,000-unit 
mark last week 
and the level is 
expected to be 
maintained for 
several weeks. 

Final assemb- 
lies are esti- 
mated at 110,- 
860 cars and 
trucks for the 
week, ended 
Jan. 13, com- 
pared with 85,- 
454 units in the 
previous holi- 
day - curtailed 
week. In the 
like period of 
last year the 
industry turned 
out only 89,106 
vehicles. 

With a one- 
day boost in 
operations all 
down the line, 
General Motors 
group total for 
past week is 
placed at 46,364 


with 36,115 in 





week and 33,853 
vehicles in the 
comparable week of 1939. Chevro- 
let’s output continued to top the 
GM divisions, followed in order by 
Buick, Oldsmobile, Pontiac and 
Cadillac-LaSalle. 

Similar circumstances prevailed 
at Ford, with all of this company’s 
divisions operating on a five-day 
basis. The Ford group total is esti- 
mated at 24,700 cars and trucks 
last week, which compares with 
19,967 units in the previous week 
and 23,460 units in the correspond- 
ing period of 1939. 


Chrysler Divisions likewise boosted 
operations last week, with return to 
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Passenger Car Registrations 
Eleven Months, plus Seven States for December 


Nov. 








to Nov. 1989 1988 Unit 
Date Pos. 1989 Pos. 19388 Pos. Gain 

GCROVTOIE seccccvccveseses 6856 1 540,378 1 418,164 1 122,214 
PE 60.6806 0-4 50 bse tee ores 5,291 2 441,502 2 329,502 2 112,000 
Plymouth ........0eseees 2,066 5 333,998 $8 255,028 3 78,970 
PEE hb ee ec ten eres enetee 2595 3 197,005 4 149,822 4 47,183 
DOGZO wccccccsccscssesees 1,143 7 167,952 5 89,560 5 78,392 
PE Siccceescesenessnes 2,068 4 143,396 6 86,067 6 57,329 
Oldsmobile .............. 1,912 6 131,527 7 79,759 7 51,768 
oS eee 1,025 8 77,2638 8 37,569 10 39,694 
Chrysler ......cccsssesees 444 14 60,706 9 40,337 9 20,369 
Mercury .......ceescseeee 965 10 59,381 10 2,744 18 56,637 
eee 1,019 9 56,203 11 36,728 11 19,475 
PEEL 6.0.6.0 600000006005 860 11 56,007 12 45,395 8 10,612 
PEEL, 666060600 Cecseeverue 780 12 50,053 18 28,597 13 21,456 
BIO BOD. cveceecvcscsscose 331 15 49,368 14 30,932 12 18,436 
Cadillac-LaSalle ......... 461 13 31,803 15 22,947 14 8,856 
ROOEEE. S66 006ssvccsovrves 287 16 18,104 16 15,259 15 2,845 
Willys-Overland ......... 172 17 13,089 17 11,997 16 - 1,092 
CED. veedcctessscsvecs 6 18 3,618 18 3,767 17 149* 
Hupmobile .............. 1 19 901 19 968 19 67* 
Miscellaneous ........... 13 2,874 1,337 1,537 

MP cau eckieeeivereuss 28,295 2,485,128 1,686,479 148,649 
*Loss 





December New Car Sales 
Seen 7 Percent Above 1938 


-DETROIT.—Reports from the 
nation’s principal cities indicate 
that new passenger car registra- 
tions in December were approxi- 


cars and trucks | mately 7 percent better than in 
which contrasts | December, 1938, according. to R. L. 


Polk & Co. The reports are from 


the previous/115 metropolitan centers. 


All sections of the country, with 
the exception of New England and 
the Middle Atlantic states, are ex- 
pected to show greater registration 
volume for December in 1939 than 
in 1938. 

Other sections of the country 
promise registration increases for 
December as follows, on the 





Steel Production 
Rebounds After 
Holiday Decline 























strength of the figures from metro- 
politan centers: 

East North Central, 16.82 per- 
cent; West North Central, 2.89 
percent; South Atlantic, 14.60 per- 
cent; East South Central, 19.38 
percent; West South Central, 19.79 
percent; Mountain Region, 1.47 
percent, and Pacific Region, 1.47 
percent. 


AST RNG EELS ILE EE RENEE 


cheolahan 365A 
2-SPEED AXLE 


OF STRONG NICKEL sTEELS 


Well known a: optional equipment 
for cars and trucks are Eaton two- 
speed, dual performance rear axles 
made by the Eaton Manufacturing 
Company, Cleveland, Ohio. On mo- 
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ref oulck......... se; 7,529, five days sions, followed by Dodge, Chrysler first half,” the district’s leading | hardened 
te a namele steady; 735, three days | Simon Resigns Position and De Soto operators " report. Nickel-molybde - neds oF On 
evrolet..... rise; 28,000, five days : Rarer 2 —— oe 
ye! Chrysler....... rise; 2,460, five days At Chamberlain-Simon| Studebaker and Willys-Overland Buying is light at the moment,/and 5% Nickel alloy steels. Oil- 
bar! De Soto....... rise; 2,100, five days| HARTFORD, Conn.—Charles Si-| resumed final assemblies last week, | Put consumers have not accumu: | hardened Nickel steels, SAE 2345, 
stl Dodge... rise; 7,750, five days|mon has resigned as secretary- Studebaker’s total pacing the in- lated heavy inventories and most | 2350, and Nickel-chromium Steel 
- a rise; 21,500, five days|treasurer of Chamberlain - Simon, | dependent producers. In order fol- tonnage shipped io going Ute use | SAR Sims, ase in ey dim etary 
jf Craham ..........2.....0.04. closed |Inc. (Chrysler-Plymouth distribu-| owed Packard, Nash, Hudson and promptly. This promises steady | gear unit. Eaton forges work- 
= —.. .steady; 1,200, four days|tor) and disposed of his interest in| Willys. — to meet needs of steel |ing axle shafts “aS Ap tough 
Eo Si eke da ba Nay aa closed|the company, because of failing : coke - chro 
udg¢] Lincoln...... sine: SRA tee Guan | beatin ° Numerous outlets for steel mium - molybde- 
8 Of Nash ‘caer 4a ee 2 a —- : Buys Plants are expected to place specifications 1 
mE OBR. ccc cee ; 1,536, ys Simon came to Hartford in y num steel. 
HE Olds.......... rise; 5,100, five days} April, 1935, as secretary-treasurer| _OSHKOSH, Wis.— Wisconsin Axle for larger tonnages during Jan- THE 
lint) Packard...... rise; 2,000, five days|of Chamberlain-Simon. He started | © Timken-Detroit Axle Co. subsidi-|uary, notably the automotive, rail- 
Plymouth. -.-Tise; 11,500, five days|in 1916 with the Willys-Overland Szia Mek “Ge wheat gy re seas and shipbuilding industries, INTERNATIONAL 
ontiac....... rise; 5,000, five days| branch in New York, and later en-| renovate some of the buildings on the & was ame. NICKEL COMPANY 
std... -resumes; 2,270, five days| tered Chrysler's New York office ee eee ae eee F ores =| Keep abreast of current truck legisla 
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Wis. Dealers Pro 


Special Campaigns Used 


To Liquidate Stocks Early 


Special to Automotive News 

MILWAUKEE. — Loaded with 
heavy used car stocks as the re- 
sult of brisk new car sales during 
recent weeks, many Wisconsin 
automobile dealers are resorting to 
special sales promotions to liqui- 
date their used car holdings. 

The Jaeger Motor Car Co., local 
Pontiac dealer, is offering pros- 
pective purchasers: used automo- 
biles to be driven and maintained 
by the purchaser until June 1, and 
any time between the purchase 
date and June 1 the purchaser is 
free to trade this car toward a 
new 1940 Pontiac at the same al- 
lowance as originally paid for. 

The Badger Pontiac Co. is ad- 
vertising a similar plan with no 
payments until Mar. 5, at which 
time the purchaser is free to trade 
in the used car for the full price 
paid on a new 1940 Pontiac. 

The King-Braeger Co., local 
Chevrolet dealer, contends that 
most persons buy a new automo- 
bile because they feel a definite 
sense of security in the purchase 


Linforth Gets 
Goodyear Post 


AKRON —Promotion of J. M. 
Linforth to one of the _ vice- 
presidencies of the Goodyear Tire 

& Rubber Co., 
Inc., sales sub- 
sidiary of the 
Goodyear Tire & 
Rubber Co., is 
announced by P. 
W. Litchfield, 
president of the 
parent company. 

Linforth is in 





f nal equipment 

a sales to automo- 

J. M. Linforth tive manufac- 

turers and previ- 

ously has held the title of assistant 

to the president. He joined Good- 

year in 1919 after war time serv- 

ice as commander of a sub-chaser 

with the United States fleet and 

now holds a reserve commission in 
the navy. . 


IN THE HUB 
OF DETROIT 


Ihe ABINGTON 





Save time and money in De- 
troit. Stop at the Abington. 
General Motors, Fisher and 
New Center Buildings within 
five blocks. Chrysler (H.P.), 
Packard and Dodge plants 
three miles closer. Complete 
hotel service. Cheery atmos- 
phere. Dining Room. Free 
parking. Cabs. Bus service 
‘round the corner. Rooms 
from $3.00. Suites $6.50 and 
upwards. 


TL 


Wm. J. BAYER *® Pres. & Mgr. 
700 SEWARD \»* oe ae Sena 


“4 » , 
NORTH OF GEN BE: oa) 
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charge of origi- | used 


by reason of the fact that it has a 
liberal guarantee. 


To assure purchasers security in 
the buying of used cars, King- 
Braeger is offering a three-day, 
200-mile guarantee on used cars. 
If any guaranteed used car sold by 
the firm, in the opinion of the pur- 
chaser, proves unsatisfactory when 
driven 200 miles over a period of 
three days, the car may be re- 
turned and all money paid on the 
car traded in will be returned. 


In addition, for a period of 30 
days from the date of delivery, but 
not to exceed 1,000 miles of service, 
the King-Braeger Co. will make all 
repairs caused by worn or defec- 
tive material excepting tires, bat- 
teries and glass at the regular flat 
rate price to be paid for 50 percent 
by the purchaser and 50 percent by 
the motor dealer, this to cover 
both labor and material. 

Any guaranteed used car pur- 
chased from the company under 
this guarantee may be returned to 
the King-Braeger service depart- 
ment after 1,000 miles, but not to 
exceed 1,200 miles of service, and 
receive free a complete lubrication, 
motor tune-up, brake adjustment, 
carburetor adjustment, clutch ad- 
justment, battery inspection and 
lights checked. 

Ennis Motors, Chrysler-Plym- 
outh dealer here, recently offered 
to deliver to employed persons any 
of 14 advertised used cars ranging 
from 1929 to 1937 models for $7 
cash, and a free 1940 license. 
Amount of regular payments to be 
made was listed in connection with 
the description of each car. 

The safety angle was stressed by 
the Thompson Buick Co. in a re- 
cent advertisement of late model 
cars as follows: “Don’t let a 
half-dead engine put ‘you on the 
spot.’ Does your car lack the 
power, pep and pick-up that it 
had? Do you realize that a car 
over four years old is dangerous 
mingling in today’s fast traffic? It 
is a fact that old cars cannot move 
or stop one-half as quick as the 
late model cars. There will be 
many serious and some fatal acci- 
dents before the winter is over! 
Can you afford to take the risk 
when it will cost you so little to 
step up into the safety class in one 
of Thompson’s late model, one 
owner, quality cars?” 

The “hometown” appeal was 
used by W. J. Sawyer, head of the 
West Side Buick Co. here in a re- 
cent advertisement as follows: 
“Mr. Milwaukeean, Let’s Get Per- 
sonal. ‘Goodwill’ is the disposition 
of the customer to return to the 
place where he has been served 
well, and, incidentally, is 99 per- 
cent responsible for the number of 
repeat sales to many Milwaukee 


people that we have enjoyed year 


after year.” 


Popplewell Heads 


Illinois Dealers 


CHICAGO.—The two top officers 
of the Illinois Automotive Trade 
Assn. changed titles at the annual 
convention last week in LaSalle, 
Tll., when K. R. Popplewell of Rock 
Island was elevated to the presi- 
dency, and A. G. Miller, retiring 
president, was elected to the post 
of vice-president. 

A record turnout of more than 
250 dealers from throughout the 
state attended the two-day con- 
vention. The chief speaker was 
Stanley H. Horner, president of the 
National Automobile Dealers Assn., 
who elaborated on the NADA 
“model contract” and declared it to 
be the solution of dealer-factory 
relations. 


Johnson Is Elected 


HASTINGS, Mich.—Aben E. John- 
son has been elected president and 
treasurer of the Hastings Mfg. Co. 
Other officers elected are: Harold P. 
Phillips, first vice-president; Hal R. 
Keeling, vice-president; C. Ww. an, 
secretary and Don A. Siegel, assistant 
treasurer. Other directors are H. D. 
Cook and C. W. Crawford. 








Keep abreast of current truck legisla- 
tion in Automotive News’ truck section. 
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mote Sales as Used Car Stocks Rise 





A_ GOOD INDICATION that prosperity has returned in a bi 





way to New 


York’s automobile row was seen last week in the opening of this new Nash 


showroom at 


54th and Broadway. An im 


rtant event of the dedication program 


will be an open house reception beginning next week for Nash owners in the 


city. 


Lewis Re-elected President 
Of Seattle Dealers Assn. 


SEATTLE. — Officers were re- 
elected at the annual directors’ 
meeting of the Seattle Automobile 
Dealers Assn. here last week. 
Richard P. Lewis, head of Lewis 
Motors, Nash _ distributor, thus 
will serve his second term as 
president. 

Others 


Dodge Program 
To Be Told at 
Fifty Meetings 
DETROIT. — Details of a new 
and comprehensive Dodge program 
for 1940 will be unfolded to the 
nationwide Dodge dealer organiza- 
tion at a series of meetings to be 
conducted by factory and field 
executives in 50 selected key cities 


from coast to coast between Jan. 
15 and Feb. 12, 


Dodge factory executives going 
into the field to conduct the meet- 
ings are: T. W. Moss, director of 
truck sales; F. J. Timmens, gen- 
eral sales manager; E. J. Poag and 
J. W. Hutchins, assistant general 
sales managers; D. T. Stanton, di- 
rector of sales; L. J. Ouellette, 
sales executive assistant; G. A. 
Orphal, assistant director of truck 
sales; J. R. Ackerman, assistant 
director of truck merchandising; 
J. W. McLaughlin, manager of 
used vehicle merchandising and B. 
B. Settle, assistant director of 
service. 

The plans to be revealed at the 
meetings are particularly impor- 
tant, factory executives maintain, 
in view of the promising prospects 
for excellent business during Jan- 
uary, February and March. Cited 
as basic in the anticipated Dodge 
dealer outlook are two important 
factors, a gratifying demand for 
all Dodge 1940 products, and the 
comparatively small used vehicle 
inventory dealers are carrying. 
Used vehicle stocks are lower, it is 
said, than at any time in recent 
years. 

Supplementary meetings in 15 
cities will be conducted by Dodge 
regional managers. 


Fisk Tire Dissolution 
Is Delayed 


RICHMOND, Va. (UTPS).— 
Meeting of Fisk Tire Corp. stock- 
holders at Wilmington, Del., Jan. 
9 to vote on dissolution was ad- 
journed to Jan. 19. Fisk attorney 
Aaron Finger gave no reason for 
the action. 

The meeting is a holdover of a 
special session Dec. 30, when hold- 
ers of 63 percent of the stock voted 
to sell the properties to the U. S&S. 
Rubber Co. for approximately $11,- 
227,330. A two-thirds vote of both 
preferred and common stock is re- 
quired to dissolve. 

Finger said a suit filed in Bos- 
ton by Anthony P. Massare, Ar- 
lington, Mass., to halt the sale did 
not figure in the adjournment. 


re-elected are T. D. 


Davies, of Davies Chevrolet, vice- 
president; Dean Howard, Dean 
Motor Co., Ford dealer, secretary, 
and M. O. Anderson, Anderson 
Buick Co., treasurer. . 


With only one change in the 
board of directors—Dick Dubois of 
Dick Dubois, Inc., Hudson dis- 
tributor succeeding A. F. Blangy, 
Ford dealer—and Carl Heussy re- 
tained as manager, the association 
proceeds on an even keel into 1940. 
Other directors are J. E. Blume, 
University Chevrolet Co., L. M. 
Norton, Westlake Chevrolet Co., L. 
W. Thomas, Packard-Seattle Co., 
and S. S. Sayres, American Auto- 
mobile Corp. 


Heussy was elected a delegate 
to the. National Automobile Deal- 
ers Assn. convention opening Jan. 
22 at Washington, D. C. It was 
definitely announced that’ the 
managers from San Francisco and 
Los Angeles, and possibly Port- 
land, would also attend the na- 
tional sessions, all with instruc- 
tions to support a resolution to 
permit markup on freight for 
west coast dealers. Another prime 
consideration is national legisla- 
tion to regulate the industry. At 
the next meeting of the directors 
of the Seattle association, explicit 
instructions on this question will 
be given to Heussy. 

A report was submitted on the 
caravan test case, now in the 
courts, the Seattle city ordinance 
and the Washington state law on 
this subject being attacked. 

An agreement has been reached 
with the Motor List Co., local 
statisticians who prepare the daily 
new and used car reports based on 
registrations, which it is said, will 
greatly curb bootlegging and be a 
further check on territory infringe- 
ment. The company will give the 
name of the dealer selling the new 
car, following the report on its 
registrations. 


Madison Group 
Elects Officers 


MADISON, Wis.—At the annual 
meeting of the Madison Automo- 
tive Assn. held Jan. 9, the follow- 
ing officers were elected: A. J. 
Haen, Dodge, president; Jas. J. 
Ryan, Oldsmobile, vice-president 
and G. L. Litt, Buick, secretary- 
treasurer. 

These, together with L. J. Waters 
(Pontiac) and P. A. Kayser (Ford) 
compose the board of directors. 
Archie L. Hirst was retained in 
the capacity of executive secretary 
for his 11th year. 

The association voted to send 
the executive secretary as its dele- 
gate to the convention of the Na- 
tional Automobile Dealers Assn. to 
be held in Washington, D. C. Jan. 
22-25. He was instructed to use his 
every influence to secure the in- 


troduction of new models after th 
first of the year. ? 





Rail Car Builder 
Now Produci 


Motor Coaches 


CHICAGO.—Reversi 

erience of General Motecs = 
g railroads with diesel loc, 
motives, the General America, 
in thiene a Corp., a $100,009. 
000 C - firm which for year, 
specializ in the operation and 
construction of railroad tank 
an anode on is now cate 

e needs of the automotive ; 

aur. Otive in. 

Through its subsidiary, 
American Aerocoach, —_—" fe 
motor bus to be built at the rm. 
cently opened Chicago plant ha; 
been completed and delivered to it; 
owner, Clyde Booher, of No 
Va., for interurban service, 


The invasion of the bus field was 
preceded by the General American 
Aerocoach purchase of the Ga 
Wood Industries’ coach busines 
and removal of 12 key men from 
that organization to Chi where 
they form the nucleus of a staf 
of 70 factory workers. Plans haye 
been made to increase the number 
of employes in line with a steppi 
up of production from the presen 
rate of one coach a day. 


Powered by a 95-horsepower 
Mercury engine, with deliveries 
easily accessible from the 

Ford plant, the new coach weighs 
eat 8,000 pounds, It is 
of lightweight, welded construction, 
utilizes tubular steel for the frame, 
_ <* an ——. of aluminun 
alloy. e engine mounted at 
the rear of the coach. 


Seattle Dealers 
Start Drive to 
Move Used Cars 


SEATTLE —Used car stock 
have increased in Seattle at a 
alarming rate during the past 
month, so that top-heavy propor 
tions have been reached in some 
dealer inventories. The inventory 
increase during December is esti- 
mated at 30 percent. 

Starting Jan. 11, the dealers, i 
co-operation with the Post Intell- 
gencer, started a 10-day used ca 
sale. In this drive safety and “Saf 
Used Cars” is the theme. Price re 
ductions are being given. 

It is hoped that this concer 
trated effort will clear the situs 
tion. Otherwise it will react uw 
favorably on new car sales, for 
tightening on allowances must 
follow in such event. New car sale 
are continuing at good levels; nev 
cars are selling, used cars arf 
stagnant. 


Beelby Moves Up 
CHICAGO.—Henry R._ Levy, presi 
dent of the Studebaker Sales Corp. of 


werage used car 

from the weekly Used 
Car Selling Prices chart, shows 
the following: 


Nov. 
Dec. 


Jan. 
Feb. 


tInclusion of 1939 
place of 1986 cars boosts sve 
ages. 
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lumbus—Dispatch; Indianapolis—Times, Star; Detroit— 
News; Chicago—Herald-American; Minneapolis—Trib- 
une; New Orleans—Picayune, States; Tulsa—World, 
Denver—Post; Los Angeles—Times; San Francisco— 
Chronicle. 














A Actual top and bottom prices on 1939, 1938 and 1937 used 
cars, as advertised in local newspapers of current week. 5 * 
SEDAN prices only used in this comparison. News- Used Car e@ ling rices 


papers co-operating include: Boston—Globe; New York . 
“Times, World Telegram; Philadelphia—Bulletin; Co- As Advertised, Dec. 18-31, 1939 


































MAKE Boston N. Y. Phila. Col’mbus_ Ind’p’lis Detroit on Minneap’Is N. Orl’ns Tulsa Denver Los — San Fran. Nat. ae 
8 ae 5 x aay 5 
by. 
V- 
co Hf 
an 
0, 
ars 
nd | (pdillac “60” (89-61) °39 |1385—*| Nl ] | | ] | ] | ] | 1885-1885 
nd (38-60) "385 l l l | ont g | | | | 
ng "37 735- 598 665 695 795 722- 598 
™ | Ghevrolet Master "89 550 | 657-475] | 587- 495| 505- 685| 475 | 63> | 498 ‘(| | 505- 645| 505- 645| 605 =| | 578- 619 
ral | 395 | 485- 876| 485- 449| 645- $85| 425- 339| 445- 425| 489 | | 525 | 485- 396| 598- 465 | | 476- 405 
rs 350- 327| 368- 295| $65- $15| 425- 245| 425- 325| 339- 290| 309- 265| 429- 295 445- 335| 395 
rt: | Thevrolet Master Deluxe "89 545 Nl | 585 | 595 | 595- 545| 545- 485| 575 | 689- 589 | | 595- 565| 635- 625| 698- 645 | | 606- 567 
is ’88] 495- 395| 545- 285| 525 | 687- 479| 495- 425| 395- $75| 465- 395| 569- 385| 450 638- 565 430 
mn, | "87 | 445- 395| 375- 245| 320 487- 350| 375- 350| 395- 229| 425 339 365 445- 395| 395 392- 327 
(hrysier Royal "39 | | | | | 645 | | | | | | 795 | 720- 720 
a8 33 | | 549 | 485 | | | 550- 477 | | | 645 | 675 | | | 581- 477 
an 37] | 445 l | 495 | 450- 375] 335 |_ 345 ] l | ee 434- 375 
| Guysier Imperial 39 | | 849 ] | | | | | | | | | 849- 849 
mm 38 | 649- 579 | | | | | 645 | | | | | 647- 579 
Te 37 | l l | |_ 495 l ] | l l |_ 565 | 530- 580 
aff | De Soto "89 | 790 l l l | 695 | 675 | | | | 775 | | 875 | 762- 762 
> 88 | 519- 498| 495 | 695 | 595- 495| 445 | 535 | | | 595 | 595 | 645 | 569- 496 
ng 37 | | 330 395 445- 350| 255 445- 345 425 395- 365| G45- 465] 545 420- 381 
mt | Dodge "89 | 725- 650| 635- 550| 695- 625| 695 | 795- 595| 595 | 725- 495 | l | | 745 | 675 845 | 718- 588 
"88 | 499- 358| 515- 495| 595- 525| 595- 575| | 545- 465 | | 565- 495] 595 | 665- 565 | 572- 497 
er 87 475 427- 295 425 445- 385| 395- 268| 425- 303 485 495- 425 446- 335 
y Ford V-8 “85” "89 495 | | | 537 | | 465- 460 | | | | | 685 | | 545- 460 
hs 38] 365- 360 | | 475 | 450 | 495- 425 | | | | | | | | | 446- 392 
| =I 335- 275| 375 | 275 | 285- 275| 295- 235 | | 3829 | S12- 262 
m, | Ford V-8 Deluxe I 525 505- 525] 640- 677| 620- 665| 529- 495| 545- 495 595 505- 506 BO7- B42 
- "889 445 | 495 | 424 | 465 | 495- 450| 425- 375| 465- 450 | | 505- 545] 495 478- 455 
: "87 | 375- 350| | 295- 275| 425- 375| 295- 220| 265 | 390 | | 317 | 335 | 398- 375] 395 $49- 319 
ham Sc 150 150- 75 
"88 515 | 675 | Sls lS 
37 | | | 545- 365| 395 | | | | | | | | 470- 865 




















8 
ks 
AD 
st 
r- 
ne 
> 500 
7 | oma a gyn, Le a Ee 
. ee eee | 795- 648 | l | 695 | 745- 675| 695 | | 945- 795 | | 775- 706 
: ee art 525- 495| 495- 348| | 475 | 595- 575| 495 | | 575 | 645 | 595- 500] 675- 645| 564- 520 
2 Nash-LaFayette ~~ 39) aye | B45 B95 870- 876 
fe 88 | 495 | | | | 299 | | | | 397- 
e 37 | | | | 425- 385 | | | | — a 
| | | | | 425- 885 
| Sash Ambassador Six _ 685- 665 695- 645 
; 38 | 495 | 525 | 575- 495 | | | 845 | 610- 495 
" 87 l 395 | | 578- 545 | 578- 470 
: Olds Six (Series 6 690- 675| 695 7 645- 575 
. ______S8] 615- 499| 568- 425| 565- 495| 565 | 645- 545 | | 595- 550| 565 
¥ tab 485- 420| 438- 395| | 495- 445| 545- 395| 390- 349| 495- 445| : Steere 595- a oa a3 
| Olds Eigh 767- 745 845 
eee 733 | 645 | 665- 598| 545 | | 695- 595| 515 | | ~ | | 695 — | 595 ‘- a6. is 
ee eee | | | | 595- 565 | | | | | | | 645 | 620- 565 
. 895 745 
it 88] 725 |_ 595 | | | | 695 | 595 | | ] | | 845 | 601- 601 
7. 874 425 | 375 | 465- 395] 495 | 495 | | 525 | 379 | | 565 | 525 | 665 491- 3965 
s | Plymouth $9 | 570 BIS 525 525- 495] 645- 595] 430 49% Gis aR 57 ene 
af 83) 475- 295| 435- 252| | 495- 445] 489- 475| 439- 369| 465- 395| 525- 398| 495 
*$7 | 395- 345| 295- 227| 395 | 395 | 425- $25] 335- 289| $85- 295 | 






outh Deluxe rT 595 575 565 645- 595| 595- 475| 665- 565 Bg B4. f13- Bi 
38) 415- 425| 490 ~—~*| | 485- 445| 645- 445| 425- 365| 477- 875| 545 | 476 | 575 500- 411 
Pontiac Six 789 | _650- 595| 675- 540| l | 795 | 575- 625| 695 | 669 | 545 l l | 695 | 650- 558 
788 | 495- 464| 625- 490| 695- 525| 589- 525| 495- 360| 625- 495| 500 l | 550 l l | 589- 477 
Pontiac Eight "39 | 775 - | i | ! 750 | | | | | | l | 762- 762 
738 | ! 
at | : | : ! | : ! | 565- 565 
Studebaker Commander al 750 = 705. 
= 545- 445 | | 595- 445 | 525- 495 | | 625 | 645- 585 | 745 ee 
(Dictator) a 395 ! $78- 295| 395- 385 | | 495- — 295 | 345 | 475 . am | 465 525 | 495 | 575- 495| 434- 390 
Studebaker President "39 | | | | | | | 745 | 745- 745 
38 ! | = = | | | 549 | | | 575- 667 
a 2 
738 | [a7 | | 385-205 250 | | 
7) 20 «| :136~—~C« | 205- 245| 275 | 285 | 245- 195] | 295 : : 288 3 235 | | a0. on 
——'“—— 10. OOO OOOO 


National Average, All Makes, Dec. 31—$590-$540 
National Average, All Makes, Dec. 24—$584-$544 
Used Car Sellin = Poort ~— 
9 Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusively by Automotive News pyri 
as 
This is the first time anywhere that bona fide top and bottom prices have been compiled from published figures to establish the trend of the market and the iam ensue 
Where no prices are quoted, no car of make and model was offered during the period covered. . 





Used car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Dallas and Seattle appeared on this page last week and will be published again next k 
sne e wee 
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100 YEARS ON RUBBER 


vice-president in charge of sales, Richard H. Grant. 


Chapter LIV—General Motors 


_ Announcement of the organization and incorporation 
in New Jersey of the General Motors Co., Sept. 16, 1908, 
did not “make” any of the metropolitan dailies at the 
time. You can’t blame the dailies for a lack of news 
sense, for the new company was incorporated for qnly 
$2,000 and there was no indication that in the years to 
come it was to become one of the world’s greatest in- 
dustrial corporations with factories, branches and rep- 
resentatives scattered all over the globe. 


With me in Chicago when the story came to my desk, 
I failed, too, to realize the importance of the brief state- 
ment. I knew it was to be some sort of a holding com- 
pany, with Buick and Oldsmobile the first blue chips 
tossed on the table, with the deal made possible by an 
interchange of stock rather than real cash being paid 
out. Take Buick, for instance. How much do you think 
William C. Durant, who fathered General Motors, and 
represented GM in the deal, paid in actual cash for 
Buick? Offhand and with the company what it is today, 
you’d naturally guess way up in the millions. Well, 
Arthur Pound’s book, “The ing Wheel,” says it 
was $1,500. But also there was $1,249,250 in common 
stock and $2,499,500 in preferred, a total of $3,750,250. 
Really chicken feed when you look at the Buick prop- 
erty at today’s valuation. Buick, first into the GM pic- 
ture therefore, can rightfully be called “the cradle of 
General Motors.” 

I shouldn’t be criticized for my lack of news sense on 
this GM anouncement because I had just come out of the 
bicycle era and had witnessed the flop of the American 
Bicycle Co., which brought most of the manufacturers 
together in the same kind of a combine. And other trade 
papers in 1908 also missed the early train, for it was not 
until the end of the year when Oldsmobile was being 
negotiated for that Horseless Age carried its first ref- 
erence to Billy Durant’s operations. I thought GM 
would share the fate of the American Bicycle Co. which 
was a combination of cycle manufacturers formed in 
1898 in an effort to save that industry. It proved a flop. 

In the light of what has happened since 1908 I feel 
somewhat embarrased in muffing the GM ball at the 
time. Using that pet phrase of mine, “giant oaks from 
little acorns grow,” I look at the GM statement of June, 
30, 1939, which shows that its total assets amount to 
$1,657,437,751, of which approximately one-half was 
represented by investments in real estate, plants and 
equipment, and realize the truth of that old saying. 


Facts and Figures 

There are approximately 375,000 stockholders owning 
GM. The corporation employs in the neighborhood of 
240,000 men and women in an average year. In addi- 
tion the General Motors family properly includes the 
many thousands of dealers and their employes, all over 
the country, whose welfare is directly connected with 
that of the corporation. In 1938, the last year for which 
complete figures are available, General Motors produced 
and sold 1,307,749 cars and trucks, of which 1,108,007 
were sales by dealers in the United States and Canada. 
The total net sales of the corporation for 1938 amounted 
to $1,088,973,000, producing a net income of slightly 
over $100,000,000. The average number of shares of 


common stock outstanding during 1938 were 42,921,603. 


In writing the story of General Motors into the saga 
I am putting the cart before the horse in that I’m start- 
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Chris Sinsabaugh 











| GENERAL MOTORS’ present chairman of the board, center, Al- 
fred P. Sloan jr.; its president, William 8. Knudsen, right, and its 


AUTOMOTIVE NEWS, JANUARY 15, 1940 


7 My AUTO-proGRaPHy 





General Motors Chronology 


1908—Sept. 16, General Motors Co. 
corporated. 


of New Jersey organized and in- 


General Motors bought Buick and Oldsmobile. 


1909—Jan. 8, Ge 


meral Motors acquired Oakland (now Pontiac) and on 
July 27, Cadillac. Control of AC Spark Plug acquired in same year. 
1911—Little Motor Car Co. formed to build a light car at Flint, Mich. 


Chevrolet Motor Co. of Michigan organized. 


Electric starting device, by C. F. Kettering, installed on Cadillac. 
1912—Electric self-starter pioneered by Cadillac as standard equipment. 
1918—C. W. Nash became president of General Motors, succeeding 


Thomas Neal. 


1914—Cadillac pioneered the v-type, eight-cylinder high speed engine. 


1916—W. C. Durant became president of General Motors. 


General Motors Corp. was organized under Delaware law, to ac- 
quire all assets of the General Motors Co., a New Jersey corpora- 


tion, on Oct. 13. 
Fisher Body Corp. organized. 


United Motors Corp. incorporated. 
1918—May 2, General Motors Corp. bought Chevrolet Motor Co. 

General Motors acquired United Motors Corp. 
1919—General Motors Acceptance Corp. organized. 

General Motors Institute of Technology opened in Flint. 
1920—Pierre S. du Pont became president of General Motors. 
1928—Alfred P. Sloan jr., became president of General Motors. 


1924—General Motors Proving Ground purchased near Milford, Mich. 


W. S. Knudsen became president of Chevrolet. 


1926—Ownership of Fisher Body Corp. completed by General Motors. 


Pontiac car made its first appearance. 


1927—LaSalle introduced by Cadillac. 


1929—Chevrolet introduced six-cylinder car. 
19883—No-Draft Ventilation built into all Fisher Bodies. 
“Knee Action” installed on General Motors cars. 


William S. Knudsen became executive vice-president of General 


Motors. 


1934—All-steel turret top introduced. 


Two Cycle Diesel powered first streamlined train. 
1985—Electro-Motive Corp. organized for production of streamlined 


trains. 

1987—Alfred P. Sloan jr., elected chairman of the board; William S. 
Knudsen elected president of General Motors Corp. 
--utomatic transmission introduced on Oldsmobile. 

1989—C. E. Wilson became executive vice-president of General Motors. 
Oldsmobile introduced fluid flywheel with automatic transmission. 





ing out by telling my readers of its operations as of to- 


day, the end of 1939. 
In 1908 General Motors 


first saw the light of day 


when the General Motors Co. of New Jersey was formed, 


with the Buick and Oldsmobile or 


ducing units. The following 


izations as its pro- 


year Oakland, Cadillac and 


AC Spark Plug were acquired. These five companies, 
then, can be considered the nucleus of the General Mo- 
tors of today. While the chief interests of the corpora- 
tion have always been in the production of passenger 
cars and trucks, the passing years have seen a steadily 
increasing diversification of the corporation’s interests 
and activities in other fields, until now the roster of 
General Motors products includes such diverse products 


as transcontinental buses, 


electric fans, streamlined 


Diesel locomotives and tiny oil-impregnated bearings 


no larger than a thimble. 


Some idea of the scope of General Motors activities 
may be gained by a brief survey of the various domestic 


subsidiaries and affiliates 


in operation today. It is 


characteristic of General Motors policy of decentraliza- 
tion that its operations have been spread geographically 
from coast to coast. General Motors plants today are 
found in 40 different communities. Along with effecting 
certain economies in production this policy has been ef- 
fective in increasing employment opportunities in these 
40 communities and their adjacent areas, thus con- 


tributing to the economic 
towns concerned. 


activity of the cities and 


Eprror’s Nors: This is the fifty-fourth instalment of Chris 
General 


Sinsabaugh’s memoirs. More about 


Motors next week. 


Ala. Dealers Win One Point 
In State Sales Tax Batile 


Special to Automotive News 

BIRMINGHAM, Ala.— Although 
the issue of whether parts and 
accessories used in equipping new 
and used cars should bear a sales 
tax still remains unsettled, the 
Alabama Automobile Dealers Assn. 
recently won its contention in re- 
gard to tractor-trailer units and 
farm tractors. 

The attorney general of the 
state has just held that a tractor- 
trailer unit is a “motor vehicle,” 
and hence carries a sales tax of 
only one-half of one percent in- 
stead of the 2 percent levied on 
most retail sales. The state depart- 
ment of revenue had previously 
contended that a trailer was 
separate from the automobile truck | 
chassis to which it is attached, and 
therefore sales of trailers should 
be taxed 2 percent. 

The state authority has also 
granted the contention that a farm 
tractor is a motor vehicle and 
therefore taxable at only one-half 
of one percent. The state also con- 
cedes that the lower tax might 
properly apply to any attachment 
with which the tractor comes 
equipped, but is disposed to tax; 


other changeable attachments, 
even though purchased at the same 
time. 

The issue in reference to tax on 
automobile parts and accessories 
was drawn in a suit filed by the 
state against the Drennen Motor 
Car Co. in which the dealers’ as- 
sociation intervened. This has 
never been set for trial, and there 
is some possibility now that the 
state may “give in” on this issue 
also or effect a compromise with 
the dealers. A state code com- 
mittee is understood to be given 
thought to an interpretation of 
the sales tax law as relates to parts 
and accessories. 

The sales tax law exempts used 
ears entirely from taxation, and 
on new cars agreed to a one-half 
instead of 2 percent levy. Dealers 
immediately contended that parts 
and accessories, used to equip 
automobiles for sales, should be 
taxed according to the automobile 
schedule and not like a separate 
sale. The state disagreed in this 
contention and finally sued the 
Drennen company in a test case. 

Most dealers in the state have 
withheld the tax demanded, and 
thousands of dollars are involved. 








Universal Credi 
Branch Manage,,| 
Attend Convention| 


DETROIT.—Universa] 
branch managers from out . 
cities last week attended the 
nual business convention of the 
company at the home office he 
The entire group spent one c 
visiting the Rouge plant of 
ponte Co., }apromen 4 the 
ractor manufacturin ; 
The remainder of the wa 
devoted to business discussions, 

This group of men have a tota) 
of 178 Universal Credit Offices jp 
their various territories through. 
out the country, serving the credit 
requirements of Ford dealers 
their purchasers exclusively, The 
following managers were in at 
tendance: , 

W. F. McDonald, Albany; p N 
Smith, Atlanta; George Harrison 
Boston; M. P. Garey, Buffalo: H 
L. Pitser, Charlotte; E. Bauer, Chj 
cago; R. M. Todd, Cincinnati, 

T. D. Hammond, Cleveland: E 
J. Mulligan, Columbus; G,’ p 
Strong, Dallas; W. M. Lowe, Den. 
ver; C. V. Nichols, Des Moines: B 
A. Rolley, Detroit; C. E. Harmon 
Fargo. 

O. W. Clement, Houston; T ¢ 
Fleming, Indianapolis; G. B, Hy. 
ber, Jacksonville; H. A. Bradley 
Kansas City. 

W. G. Mullan, Los Angeles; J, 
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A. Brooks, Louisville; G. L. Schat. 4000 


fer, Memphis; W. B. Marxsen, Mil. 
waukee; W. H. Bradley, Minnes 
polis; H. F. Matthewson, Newark: 
H. A. Johnson, New Orleans; W. 
A. Martin, New York City. 

J. J. Tice, Norfolk; A. Quinan, 
Oklahoma City; J. E. , 
Omaha; E. W. Day, Philadelphia: 
L. H. Barrick, Pittsburgh; J. F 
Krebs, St. Louis; R. G. Turner, San 
Francisco; J. A. Walkama, Seattle: 
E. M. Kirsch, Washington. 


Dallas Car Sales 
Up 40% in 193) 


DALLAS, Tex.—J. H. Connell 
executive secretary of the Dalla 
Automotive Trades Assn, a 
nounces that new car sales in 19 
were 40 percent better than 1938. 

There were 16,321 new cars ani 
trucks sold in Dallas during 193), 
a gain of 40 percent over the ll; 
485 figure rolled up in 1938. Cor 
nell said this makes a total of 
about 110,000 cars in Dallas county. 
There were 1,666 cars sold in De 
cember, which ran second only t 
April when 1,867 cars were sold 
The December breakdown show 
_ passenger cars and 137 truck 
sold. 





Speeders Get Leniency 


Under Pa. 50 MPH Limii 

HARRISBURG, Pa.— (UTPS)- 
Approximately 18 percent of 5,0 
persons, whose drivers’ license 
were suspended for 90 days fo 
violating the 50-mile-an-hour speel 
law in the past 14 months, were 
driving long before the suspensio2 
period expired. Records of the stale 
revenue department show ths 
nearly 900 automobile and truc 
drivers, arrested for speeding, late 
obtained “restricted permits.” 

The “restricted permits” allow 
the arrested motor vehicle driver 
to operate care for business pu 
poses only during the 90-day 
of license suspension. On the i 
ory that it was better to be le 
than throw a man out of 
the highway safety bureau b# 
been granting the permits to 
prehended speeders at a rate valy 
ing from a score or so to mom 
than 100 a month. 





Toronto Salesmen’s Assn. 


Elects Fletcher Presides 

MONTREAL.—J. R. Fletcher, 
Chrysler Corp., was elected P 
dent of the Toronto Autom 
Salesmen’s Assn. for 1940. 
officers are as follows: 

Secretary, R. J. Waddell, Genet# 
Motors; treasurer, J. G. Hom 
General Motors; chairman, J. 
Lyons, Chrysler; directors, 
Ellis and W. R. Ballantyne, % 
eral Motors; W. J. Horne aa 
J. Connor, Ford; Grant Bro 
Dodge; C. E. Aylett, Packard, 
T. M. E. Fraser, Nash. 


To feel the pulse of the ind 
consistent reading of Automotive 
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ding Hisco One doesn’t have to go out-| and went to California as Graham 


 an.Juors unless one wants to, so all 
f the Jie conductor had to do was to sit 
here Jound the Fairmont Hotel and 
> day [yet people. 
Ford} go doing he had an opportunity 
new }y meet for the first time a man 
tions, [pho has graduated as a distributor 
' Wasigd dealer to become a factory 
ns, gecutive—August Johnson, who is 
total jaded for Detroit to take over 
8 in {ye job of executive vice-president 
ough. { Graham-Paige, which has com- 
Credit |yjeted its financial rejuvenation 
3 and ind is set to take its place in the 
The |nanufacturing end of the industry. 
n at-[phnson is to head sales, service 
nd advertising and will be on the 
E. N.jpb this week. 
rison, o * 
0; H| JOHNSON MADE his money the 
,Chi-Iard way and in his time as a 
zaler he has been a vigorous fig- 
1; Elye in the selling of automobiles. 
: Bite started in 1912 peddling the 
Den-|¢-M-F Studebaker and Interna- 
8; E }ional trucks in the small town of 
mon, |froy, Idaho. From this start he 
gent on to Spokane in 1921 and in 
T. Glthe years that followed in that 
Hu- Ick of the woods he distributed 
dley, the Velie, Oldsmobile and Willys- 
Overland. With the Willys, his out- 
8; J.jtanding achievement was to sell 
chaf- /;000 of that make of car in 1928. 
Mil- in °32 he became Graham distrib- 
inea- {yor in western Washington and 
yark; Ithe next year took on Hudson and 
; W.Jferraplane. In ’38 he sold his hold- 
ings in the state of Washington 


inan, 

i MEWA Requests 
LF 

‘sa| Manufacturers to 


“| Prepay Charges 


CHICAGO. — Relations between 
manufacturers and jobbers of 
automotive products will be im- 
39 proved if the manufacturers pre- 
pay transportation charges, main- 
nell xin the “time-honored” 2 percent 
alls jash discount, and compensate 
al liobbers accordingly when raising 
198 prices to take care of the increased 
38. cost of wholesaler operations. 
These recommendations, submit- 
ted by committees, have been ap- 
proved by members of the Motor 
and Equipment Wholesalers Assn., 
itis announced at headquarters of 
the association here. 
The MEWA continues with a 
icomment upon the report of the 
petroleum industries committee, 
tating that “every , effort be 
brought to bear to protect inde- 
pendent distributors from the ever- 
growing practice of major oil 
companies to control the whole- 
sale and retail handling of prod- 
ucts other than petroleum products 
in stations under their control in 
one form or another.” 


Wagner Electric Offers 


New Bleeder Tank 
ST. LOUIS—The Fluid-Ral, a 
lew pressure bleeder tank for 
bleeding and refilling hydraulic 
brake systems, has been announced 
by the Wagner Electric Corp. 
The new device makes the hy- 
draulic brake system bleeding op- 
eration a one-man job, it is said. 
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distributor for the entire state. 


So when Joe Graham was look- 
ing for some one to go to Detroit 
and become a factory executive he 
picked August Johnson. And Au- 
gust has rolled up his sleeves and 
is planning to put into force some 
of the selling ideas learned in the 
last 28 years. 

* * * 


AND WHILE I am still in San 
Francisco along comes Bill Huf- 
stader, Buick general sales man- 
ager, and Al Belfie, his advertising 
manager, who are doing 4a 
“quickie” survey of the coast situa- 
tion. They had been in Los Angeles, 
stopped here a day, and are now 
enroute to the northwest. They 
plan to be home for Sunday School 
in Flint. The trip so far has satis- 
fied Hufstader that the Howard 
Automobile Co., which is his Cali- 
fornia distributor, has delivered the 
goods, according to the report 
handed him Wednesday at the 
press party at the Fairmont, by 
Eaton MacMillan, the Howard 
branch manager in San Francisco. 
This report shows that the Howard 
company, through its dealers and 
retail division, delivered 2,310 new 
cars to customers in the state dur- 
ing December, the largest volume 
of business for that month with 
the exception of December, 1936. 
Compared with 1,768 Buick sales 
in December, 1938, this is a gain 
of 542 units or approximately 30 
percent. 


Total Buick deliveries in the 
Howard California territory dur- 
ing the final quarter of 1939 were 
the highest for any corresponding 
period in the history of the com- 
pany, paralleling similar records 
established by Buick in practically 
all sections of the country. Sales 
for the entire year of 1939 totaled 
16,184, the fourth best annual vol- 
ume of business that the Howard 
company has experienced during 
the 34 years it has been Buick dis- 
tributor in California. In only 1926, 
1927 and 1937 were sales greater. 

* * * 


BUSINESS REALLY is good out 
this way, I found out at a little 
press luncheon given me by the 
San Francisco Motor Car Dealers 
Assn., engineered by Tod Bates, its 
manager. Said Glen Stater, the 
Hudson distributor, who also is 
president of the association: 


“San Francisco is holding its 
own with other key cities of the 
country in showing a splendid in- 
crease in all lines. Figures indicate 
that retailing generally is forging 
ahead, and this is particularly true 
of department stores, building 
trades, hardware, drugs and espe- 
cially automotive lines. 

“Generally speaking, in northern 
California, used cars do not as yet 
present a serious problem, and 
practically all retailers as well as 
distributors are enjoying a splen- 
did get-away for 1940, although in 
some lines deliveries have been re- 
tarded due to labor conditions. We 
look forward to one of the best 
years we have experienced in a 
long time.” 











SAN FRANCISCO dealers feted Chris Sinsabaugh, editor of Automotive News, 


at a luncheon at the Fairmont Hotel last Tues 
manager of the San Francisco Motor Car 
California manager for Earle C. Anthony, 
Hudson distributor and president of the 


_ Left to right, Tod Bates, 
Dealers Assn.; W. S. Fenn, Northern 
Inc., Packard dealers; Glen C. Stater 
dealers association; Sinsabaugh, and 


Few Changes Are Expected 
In N.J.’s Automotive Laws 


Special to Automotive News 

TRENTON, N. J—Although 
many bills of automotive interest 
will appear during the 1940 session 
of the New Jersey legislature, 
which convened here Jan. 9, action 
in most instances is expected to be 
negative and few, if any, major 
changes are anticipated in statutes 
affecting automotive merchandis- 
ing and highway transportation. 

Indications are that most highly 
controversial issues will be side- 
tracked because of factionalism 
splitting the Republican majority 
and probable political maneuver- 
ing in preparation for the impor- 
tant presidential and gubernatorial 
elections. 

Efforts to reach early adjourn- 
ment will be made, but most in- 
formed observers believe the ses- 
sion will be a protracted and bit- 
ter affair, probably continuing in- 
termittently throughout the entire 
year. Much important legislative 
action is expected to be temporarily 
delayed by the absence for at least 
several weeks of Senator President 
Arthur F. Foran, who is recover- 
ing from injuries received in a 
recent airplane accident. 

No new major taxes are con- 
sidered likely during the current 
session, but discussion of various 
proposals will be watched closely 
as an index to possible future 
trends. There is a growing move- 
ment for general revision of the 
entire state tax structure, which 
although unlikely to result in much 
action this year, nevertheless 
brings increased attention to all 
tax proposals. 

An effort will be made during 
the session to reach agreement on 
legislation compromising  delin- 
quent railroad taxes and revising 
the state’s railroad tax assessing 
methods, in line with recent court 
rulings. The issue is considered im- 
portant from the automotive view- 
point because an eventual out- 
growth of its settlement may be 
stimulation of proposals for addi- 
tional taxes on highway transporta- 
tion. In this connection it is sig- 
nificant that the state tax revision 
commission last year proposed a 
“mileage tax” on trucks and buses 
and an increase in truck registra- 
tion fees to produce $4,000,000 an- 
nually for use in replacing a cor- 
Seeeeeng reduction in railroad 

es. 


A flood of bills providing for re- 
ductions in automotive taxes will be 
introduced. Measures proposing 
cuts in gasoline taxes and registra- 
tion and driver’s license fees annu- 
ally make their appearance in the 
lawmill here, being rejected in the 
past with equal regularity because 
cease adic ated ceateeanetgee 


ICC Reverses 


Carrier Decision 


WASHINGTON.—The Interstate 
Commerce Commission, in an im- 
portant and long-awaited decision 
last week, ruled that Dick’s Trans- 
fer and Truck Terminal, in per- 
forming terminal pickup and de- 
livery service for line-haul com- 
mon carriers, was itself a common 
carrier and subject to the Motor 
Carrier Act. 


The decision—under which the 
company was granted a “grand- 


of the state’s revenue situation. Be- 
cause debt service requirements 
against highway revenue will be 
sharply reduced by 1941, however, 
proposed automotive tax cuts may 
be given more serious considera- 
tion than has formerly been ac- 
corded. 


Although highway fund diversion 
may be decreased in comparison 
with the raids of recent years, no 
hope is seen for elimination this 
year of the practice which in the 
past has accounted for total diver- 
sions in this state of nearly $100,- 
000,000 of highway users’ tax rev- 
enues to unrelated uses. A total of 
$2,000,000 of 1940 highway revenues 
already has been earmarked for 
unemployment relief, while the 1940 
highway fund budget also must ab- 
sorb a 1939 deficit of $3,100,000 
caused by diversion to relief. Any 
attempt at diversions beyond those 
amounts during the current ses- 
sion will be strongly opposed by 
an anti-diversion Senate bloc. 

Many labor bills will appear, but 
observers do not expect passage of 
any drastic labor law changes. 


Thompson Heads 


Vancouver Assn. 


VANCOUVER, B. C.—Charles E. 
Thompson, general manager, Van- 
couver Motors, Ltd. has been 
elected president of the Van- 
couver Motor Dealers Assn. This 
is the second occasion on which he 
has held this office in the last few 
years. Thompsen succeeds J. G. 
McDonald, who took over the 
presidency on the death of Bruce 
Begg. 

Robert O. Fry, general manager, 
Stonehouse Motors, was named 
first vice-president, and J. M. 
Brown is second vice-president. 
Walter Welsford, bureau _secre- 
tary, Vancouver Board of Trade, 
with which the association is af- 
filiated, continues as secretary. 

In addition to the officers the 
executives comprise the following 
directors: A. W. Carter, W. 
Cruise and Daniel McLean. 


Sales Contest Set 


ST. LOUIS.—Wives and dealers of 
salesmen, who participate in Pontiac's 
Silver Streak Sweepstakes sales con- 
test of new and used cars, will be 
awarded prizes according to Lansin 
Ww. oms, zone manager, who wi 
his assistant W. J. Alston, were hosts 
. d Th 3-4 Conete, qaleamanagere 

en, an eir wives, 
Coronado Hotel last week. » > 
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Body Building 
Operations Now 
Employ 100,000 


DETROIT —Once merely the 
sideline of the carriage business, 
body building operations in the 
motor industry have become, in 
three decades, a full-fledged manu- 
facturing enterprise, employing 
100,000 persons, according to the 
forthcoming issue of Automobile 
Facts, published by the Automobile 
Manufacturers Assn. 

The building of motor vehicle 
bodies now employs more workers 
than are engaged in making 
agricultural implements and trac- 
tors, or than are employed in the 
tobacco industry, in petroleum re- 
fining or in the glass industry. 

A good body shop at the turn of 
the century, according to Automo- 
bile Facts, could turn out two 
bodies a week, with panels made 
from elm which was boiled four 
hours and then clamped over 
frames for 48 hours more. Canvas 
glued on the inside helped the ap- 
pearance of the early bodies, which 
sold at from $2,500 to $5,000, with 
the chassis extra. 

Last year the industry produced 
and sold 3,710,000 automobiles and 
trucks, complete with bodies un- 
dreamed-of three decades ago. 

One of the horse-and-buggy 
hangovers was varnishing. In 1905 
it took up to six weeks to apply 
the 27 coats of paint which went 
onto automobile bodies. Today a 
much more durable and attractive 
finish is applied to modern auto- 
mobile bodies in 11 operations re- 
quiring an elapsed time of only 12 
hours. 


De Soto Sales Up 
In Detroit Area 


DETROIT.— Comparison of De 
Soto registrations for December 
with the preceding month, which 
have just been released by L. J. 
Hannah, Detroit regional manager, 
show that De Soto registered a 191 
percent increase in December over 
November, and according to Han- 
nah, January registrations promise 
to be even better than December 

The gain quoted is for the city 
of Detroit only. Similarly encourag- 
ing advances have been made in 
other points in this area, notably 
Cleveland, where a 346 percent in- 
crease was registered, and Toledo 
where the advance was 77 percent 
with only 22 days of December re- 
ported, it is said. 


Award Plan Increased 
By Lincoln Foundation 


CLEVELAND.—A 2% year pro- 
gram of scientific study, which will 
culminate in payment of $200,000 
in awards and which should pro- 
duce widespread social and in- 
dustrial benefits, is announced by 
the James F. Lincoln Arc W 
Foundation. 

The 458 awards are established 
for studies bringing out benefits of 
a social, economic or commercial 
nature, such as reduction or elim- 
ination of hazards to safety and 
health, greater availability of com- 
forts and conveniences through 
reduced prices, greater utility and 
durability of machines and struc- 
tures as well as industrial benefits 
such as cost savings and other 
advantages in manufacture, fabri- 
cation or construction. 
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In 30 years Federals have built a world-wide reputa- 
tion for “All-Truck” engineering and construction. 
The line is complete—34- to 8-ton capacities. The 


Federal Dealer can be “in 
the right truck for every job at competitive 


” on every deal—with 
prices. 


SOME DESIRABLE TERRITORIES- ARE NOW OPEN 
Write for Franchise Details 


Se Cae ae Re 


One of the Oldest and Most Soundly Financed 


Companies in the Truck Yeh tia 


father” certificate to continue the 
service—closed another important 
precedent case and reversed an 
earlier ruling by the Motor Carrier 
Division that the firm was a con- 
tract carrier under the act. 


Se MRM crwtere REPake.-~.. 





IpODGE COMBINATION COUPE, with room for five, has been added to the 
SAT © Dodge line. It may be converted from a business coupe into a four-seat. 
'§°° achieve this, the extra upholstered rear seat—which joins in the center, 
h ng a continuous, full-width seat—may be folded under the similarly up- 
olstered, hinged seat back. 
ee 











Factory Workers In 


High Income Group 
More than 50% Found i 
In Nation's “Upper Third 
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